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70th Annual Statement 


AAtna Life Insurance Company 
AND AFFILIATED COMPANIES 


AEtna Casualty & Surety Co. 


Automobile Insurance Co. 


OF HARTFORD, CONNECTICUT 
MORGAN G. BULKELEY, President 





Etna Life Insurance Company 


CAPITAL STOCK $5,000,000.00 


Life, Group; Accident & Health, Group; Liability & Workmen’s Compensation Insurance 


JANUARY 1, 


° 


Home Office Buildings . 
Real Estate Acquired by Foreclosure . 

Cash on hand and in banks. 

Stocks amd Danis .....o06cccsectense Mea rem ee 
Mortgages secured by Real Estate. ; od a 
Loans on Collateral . = hie ale 


ASSETS 
eR Oe $1,176,000.00 
15,024.46 
7,768, 435. 95 





Loans secured by Policies of this Company . re a 11,926,649.09 
Interest due and accrued December 31, 1919. 2,828,226.83 
Due from Re-Insurance Companies and others . 9,974.18 
Premiums in course of collection and deferred premiums. 5,551,704.61 
Amortized value of Bonds and Market Value of Stocks ov er Book 
Value, less Assets not admitted..... a eigle: oecatiterte ets 3,183,187.88 
ORBE POBOER GS aren. wecanein ow os: we 8s . $163,097,712.46 
Enérense int Presniduina EiGorie. «660.56 ce eee stas $6,158,060.45 
Increase in Assets. , 13,309,612.07 
Increase in Life Sianasient in San. . 219,504,842.32 
Payments to Policyholders during 1919 7 24,214,809.32 
Payments for Taxes during 1919. 1,660,656.99 


1920 
LIABILITIES 


Reserve on Life, Endowment and Term Policies. $114, mee 915.00 


Reserves not included above........... 437.33 
Premiums Paid in advance and other Liabilities .. my 117.91 
Unearned interest on Policy loans.................. 792. 22 
Taxes falling due in 1920.. 1,591,199.54 
Reserve for special class of Policies and Dividends to ae- 

 rpeeeeet ope ne EN BE ee 3,980,276.48 
Losses and Claims awaiting proof and not yet due. 1,482,870.42 
Unearned Premiums on Accident, Health and Liability Insur- 

Ca ee eae eS ee ee ate . 6,304,465.34 


12,648,365.61 
17,455,272.61 


$163,097,712.46 


$413,226,247.22 
. 377,815,347.22 

892,676,309.86 
. 366,126,068.44 


Reserve for Liability claims.. 
Surplus to Policyholders. . 


Total Liabilities .... . at ahs sl aaueccak Rata ys 


New Life Insurance Issued in 1919.... 

Life Insurance Paid for in 1919.. Sirah’ 

Life Insurance in Force Jan. 1, 1920........ : 
Paid Policyholders since organization in 1850 ....... 


Total Income in 191 9 Aina Life Insurance Company and Affiliated Companies $71,928,842.51 


13th Annual Statement 


AEtna Casualty and Surety Co. 
OF HARTFORD, CONN. 
CAPITAL STOCK $2,000,000.00 
JANUARY 1, 1920 





ASSETS | LIABILITIES 
Cash on Hand and in Banks.. $2,087,158.24 | Premium Reserve............ $4 322 865.94 
Stocks and Bonds. . . 8,034,200.00 | 
Mortgages Secured ‘by "Real rae | Losses in Process of Adjust- 

Estate . 1,647,975.00 WRONG oio'0 iv dictet ce sacZancc Geee 
Loans on C ‘ollateral. . ae 555,815.05 | alae 
aaa, a i _ 136,732.11 | Commission Reserve on Pre- 

Premiums in Course of Collec- | miumsin Course of Collec- 
tion. ' - 1,450,201.71 |  tion......... veces > 825,585.01 
N. Y. Ex- 
— aha A233 | Taxes Falling Due in 1920.. 428,193.10 
Phy Re Insurance Com- 79,128.76 | All Other Liabilities.......... 235,933.23 

panies on Paid Losses and k | Tota 597 913.07 

Salvage en ee puil.38 | Poth oo cccicdoe's ddctse ck Se 
Other Assets. . ae tee 20,906.59 | Surplus to Policyholders: 

: — Assets. . pom . $14,014,688.24 | Mapital...... $2,000,000.00 

uess Assets not 1 Vv | 3 as se ” 

Insurance Departments. ... . 21,571.30 Surplus...... 3,465,203.87 5,465,203.87 

Total Admitted Assets..... . $13,993,116.94 | Total... See . $13,993,116.94 


Increase in ‘eens Se ee $1, 510, 965.43 


7th Annual Statement 


Automobile Insurance Co. 


OF HARTFORD, CONN. 
CAPITAL STOCK $2,000,000.00 
JANUARY 1, 1920 





ASSETS LIABILITIES 
Cash on Hand and in Banks.. $2,464,868.22 Premium Reserve.... . $4,235,798.84 
Stocks and Bonds. . 5,386,609.44 | Losses in Process of Adjust- 
nae heen by Real A Se 2,004 050.98 

Estate... ; hare 443,000.00 r Falling Doe i 
> 920... 3 2.5 

Loans on Collateral. . 620,175.00 ee ae 384,912.54 
Interest due and Accrued Funds Held under Re-Insur- 

December 31, 1919.. ; 87,505.46 ance Treaties......./....* 246,076.38 
Agents’ Balances. . 1,991,502.17 All Other Liabilities........ 95,817.82 
Due from Redhemenns Com- a 

panies on Paid Losses. . 75,091.26 Total... $6,966,656.56 


Cee BME ooo sesice scence 41,626.82 


Gross Assets............... $11,110,378.37 
Less Assets not Admitted by : 
Insurance Departments. ... . 88,171.14 Surplus......  2,055,550.67 
Total Admitted Assets. .. . . $11,022,207.23 Total... 
Increase in Aaeeke. 


Surplus to Policyholders: 
Capital...... $2,000,000.00 
4,055,550.67 


$11 022,207.23 
$1 806,006. 50 





Combination Automobile heemaiiaies Plate Glass, Burglary, Engine Breakage, Riot and Civil Ciksiotiaatinin — Rededen. 


GENERAL FIRE INSURANCE 


OCEAN AND INLAND MARINE INSURANCE 


FIDELITY AND SURETY BONDS 


tna Life Insurance Company and Affiliated Companies: 


Total Assets Jan. 1,1920 


$188,113,036.63 Paid policyholders since organization - 


$388,308,350.54 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N ¥. ander the Act of March 3, 1879 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $47,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


THE TRAVELERS 
INSURANCE oF INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


GROUP INSURANCE 


Forward looking employers carry Group insurance. 
They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group Insur- 
ance in the United States than any other company, 


Group, and the multiple forms of insurance provid- 
ed by The Travelers, afford agents and brokers great 
opportunities. 


Moral: Represent The Travelers. 
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MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do = want to secure a General Agency for yourself? If so, 
read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will ag direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to d ks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
—_ WHY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
Pe oes Kansas, Michigan, Ohio and the District of Columbia. 

ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 





Twenty-Pay- 











FIREMAN’S FUND .INSURANCE COMPANY 
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THE HOME OF SERVICE 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


FINANCIAL RECORD 
Petia Paid Cape -. a3... Sci ones oes 
uti RMORNEITIGES 6.05.5 5, 0c eos a shee eer Se yes 

INSURANCE RECORD 
Pins Gor Gi NOND:, «5. once ic eck oo os asd cece s eOpeeaseeD 
Total Insurance in force.................... 70,067,323 


$1,000,000 
7,540,662 


Our Service to our?Representatives is unexcelled. If you are an experi- 
enced man, seeking to better your condition, we can help you to a bigger 
income ina broader field. If you have had no experience and are interested 
in Life Insurance Salesmanship, we can help you with our Course of Instruc- 
tions and special equipment, to secure the business. Applications consid- 
ered only from responsible men who can furnish bond, if necessary. While 
you are in the mood—right now—let me hear from you. 


E. G. Simmons, Vice-President and General Manager 
‘ - * “ Whitney Central Building 
New Orleans, U. S. A. 























A Progressive SURETY and CASUALTY Company 
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THE SPECTATOR 











FORREST F, DRYDEN 
PRESIDENT 





The Prudential Insurance Company of America 


INCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 





HOME OFFICE 
NEWARK, N. J. 











Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthly income to 


aan oge aie 
Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 


ife ertiticates 10 year term, Whole Life and Endowment Plan. 

Life Certificat 

Combination Sick, Accident Annuity 727 *aesiact Poss “ot 
° perry time 

and Funeral Benefit Certificates or Accident and a 


o 
Funeral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 


An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 

















rom sickness. 


1857=—The Oldest Life Insurance Company in the West=—1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Lite and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 











SURETY POWER 
DIGNITY AND DISTINCTION 


INTER-STATE BUSINESS 
MEN’S ACCIDENT ASSN. 








BE JUDICIOUS 
Represent the 


OLDEST 


MUTUAL ASSOCIATION 


of its kind. 


ACCIDENT AND HEALTH 
for 


PROFESSIONAL AND 
BUSINESS MEN. 


Pennsylvania 
California 
Texas 

lowa 

Illinois 
Arkansas 
Wyoming 
Utah 
Kentucky 
New Hampshire 
Kansas 











Address: E. W. BROWN, Secy.=Treas. 


Brown Building, Des Moines, lowa 





37% Premium Income Returned in 1918. 























‘“‘America Fore’? 


‘“‘We want to be loyal to the local agents 
as well as loyal to our Country and 
Government.”’ 


AMERICAN EAGLE 


Fire Insurance Co. 


CASH CAPITAL ONE MILLION DOLLARS 


HENRY EVANS, President 


HOME OFFICE 
80 Maiden Lane 
NEW YORK 


MANAGING BRANCH OFFICES 
SAN FRANCISCO 
CHICAGO 














THE SPECTATOR ° 














The Western 


Automobile Insurance Company 


FORT SCOTT, HANSAS 





STATEMENT JANUARY Ist, 1920 








ASSETS 

Municipal and County Bonds.. 5s aalaie ba yes Sepp aOR 
U. S. Gov’t Bonds (Liberty Bonds). . bese tee seas oe OB, OOOO 
Cash on hand and in Banks..................... 34,049.73 
Agents’ balances. . : 55,344.67 
‘Accrued interest on bonds. . 3,504.28 
Other assets. ae 3,929.42 

$329,590. 37 


LIABILITIES 
Unearned Premium Reserve. . . -$127,882.25 
Reserve, pending and | undetermined claims. . 56,960.00 
Reserve for Taxes.. Seat 5,000.00 
Due Re-insurers. 4,061.62 


All other Liabilities............. 1.11! ae ee 350.00 
SURPLUS TO POLICYHOLDERS.. - 135,336.50 


$329,590.37 











The “WESTERN” gives to its policyholders: 
The assurance of financial strength. 


A service that is dependable. 


A low premium rate. 


The “WESTERN” gives to its Agents: 
Complete facilities for writing Automobile lines. 


Prompt service and the exhibition of a fair and liberal spirit 
in the settlement of claims and losses. 














ABILITY 
— PROPERTY DAMAGE 
FIRE 
THEFT 
COLLISION 
Insurance on Private Pleasure Cars, Commercial Trucks, Tractors, Motor Cycles. 
OFFICERS 

W. E. Brooks, President Oscar Rice, Sec. and Gen. Mgr. 

D. G. Cobb, Vice President E. C. Gordon, Treasurer 
FIRST RURA nies. foam 


COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING,. Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


_Home Office: BAY CITY, MICHIGAN 














CONTINENTAL LIFE INSURANCE CO. 








Issues both Participating and Non-Participating Policies 
providing for Double Indemnity, total or partial dis- 
ability and surgical operation benefits. 

Attractive Agency Contracts 


Salt Lake City, Utah 


JOHN W. COOPER 
President 








J. FORCADA 


Manager of the firm J. Forcada & Co. 





INSURANCE & REINSURANCE BROKER 
Foundator- Manager of the ‘‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 





Results obtained by ‘‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 31st December 1918 


Premiums........... $2,215,483.74 
Losses paid.......... $ 599,909.42 
Sts) $1,615,574.31 


Results obtained by the Companies ‘“‘A COLONIAL” & 
**OCEANO”’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums... .. . .$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354, "308.05 





Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 


LISBON, 12-18 PRACA DE MUNICIPIE. 
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Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 


Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, lowa 

















AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 




















It you can write Ordinary and Industrial 96;000.00 wie $12,000.00 with $50.00 per Week 


business in an exceptional field, under a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 








GEORGE WASHINGTON LIFE INSURANCE C0- 
Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 





Ww. T. GRANT, Secretary 


Costs $48.00 a Year 


from sickness or accident. 


Pays. you as long as totally disabled whether 


Membership 80,000 Claims Paid $2,000,000.00 





Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 








KANSAS CITY, MO. 





THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders = = «= $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 











Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 


FIRE 
RE-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 





WE WANT AGENTS 

to push our five-point-nine policies. _ 

Excellent Iowa territory and liberal 
‘i ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 
A. L. HART, Agency Mgr. 
Heme Office—Register Tribune Bidg.—Des Moines, Iowa 




















A. M. BURTON, President 


Accident. Pays Fifty 
Home Office . - : - - 





H. B. FOLK, Secretary 


LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 
Industrial Weekly Insurance Life—Health— 


Weeks Indemnity 


P ‘ Nashville, Tennessee 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


1819 
‘Oyaleee elbbelebusemrcbelem@)elcam Aches 
of Service 


$183,000,000 


a VAL 


Losses Paid over 





Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 








LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 

















WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 











C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee 








ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance I 








N. H. WHITE, 3rd Vice-President 











WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 














Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


NATIONAL 
CASUALTY 









rece Ps » ww NOW % 
enue Dept., 49 Maiden Lane, a York 


Western Dept., Pacific Bldg., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 


& Cc fo 








| 


KRISTIANIA 


(27, Karl Johansgate) 














Kristiania Shipping, Insurance and Trading Co. 








Manager (Insurance Branch): H. C. O. Sidney 
Insurance and Reinsurance Managers and Brokers 
Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, 
TELEGRAMS: urRouTING AVE.,”” LONDON 








A/S 


LONDON, E. C. 2. 


(65, London Wall) 








KRISTIANIA 
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— —————_————— a 
ANNOUNCING THE CONTINENTAL'S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life In— 
surance. 
| (b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER 


Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER , President 
General Offices: CHICAGO , ILLINOIS 




















United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St 





JOHN R. BLAND, President 








CAPITAL, PAID IN CASH. . ..$4,500,000.00 
SOIREE co. cccvececccecucvecscseeccdeceasa -294$3,0709, 1 








EL... cat deud kogeenduekaneiadaceus 37915,0.939,7  $19,892,130.37 
TOTAL CAPITAL, SURPLUS AND RESERVES °:-+++-++e++e++> $24,392, 130.37 
s 8 
Fire Casualty Life 


RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 

















THE SIGN OF GOOD CASUALTY INSURANCE 






LIABILITY BURGLARY 
ACCIDENT CREDIT 
) HEALTH BOILER 
: AUTOMOBILE LANDLORDS 
TEAMS : ELEVATOR 
COMPENSATION Da AN. GENERAL LIABILITY 
bricked el \ 
Established ' MELOY 1869 


j LONDON GUARANTEE & ACCIDENT CO, Lid. *rugnzer 


Head Office: CHICAGO, ILL. PF. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 

STOKES, PACKARD, HAUGHTON & SMITH, ; ; 
Resident Managers 434 Walnut Street, Philadelphia, Pa. 

ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass 








American Indemnity Company 


Home Office, - ~ Galveston, Texas 
Cash Capital $600,000 - Assets, Over $2,000,000 





This company was examined by the New York Insurance 
‘Department as of June 30th, 1919. 

The examiners in part stated: 
“The company is in a sound financial condition. Its funds are well 
invested, its reserves are ample and its affairs are efficiently 
managed. Claims are promptly settled, and policy holders and 
claimants receive fair and equitable treatment.” 








72nd Annual Statement of the 


_ Ohio Farmers 
Insurance Company, 


LeRoy, Ohio. 


January Ist, 1920 


ic ccitth ida diatnerniainnt aes $4,871,681 
es 2 eee ae 239,539 
Reserve for Reinsurance..... 2,971,374 
ee ee, er 125,993 
Se 1,572,153 
re rr ree 72,389 


F. H. HAWLEY, President 
W. E. HAINES, Secretary 


N. R. CHALFANT, Asst. Sec’y. 
JOHN R. CROOKS, Treasurer 























Responsible Agents Wanted Where not Represented. 








CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 

live wire, 


Acompany born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
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THE DETROIT LIFE INSURANCE COMPANY 


M. E. O’BRIEN, President 
“THE COMPANY OF SERVICE” 


Again Among 
THE LEADING LIFE INSURANCE COMPANIES 


Doing Business in Michigan 


? A production of $5,222,000 of new insurance paid for last year made 1919 the greatest year in the history of the Company, not only in the amount of 
insurance paid for during the year, but in increase in Insurance in Force, Reserves, Surplus and Admitted Assets, the increase in Paid for business 


over the previous year being $1,400,000, equivalent to an increase of 37 “(. 
The Books Closed on December 31, 1919, with Paid for Insurance Amounting to 
$16,877,571.00 
And With Admitted Assets 
$1,327,182.81 


A RECORD OF GROWTH 











Year Payments to Insurance Premium 

Ending Policyholders in Force Reserves Income Assets 
1911 None $1,729,970.00 $ 11,082.88 $ 49,553.11 224,306.40 
1913 $ 20,090.82 4,051,150.00 111,155.02 141,517.37 297,472.12 
1915 29,554.19 7,199,218.00 301,757.93 242,840.96 435,789.57 
1917 56,895.22 11,750,811.00 649,660.77 399,664.69 819,291.23 
1919 118,439.41 16,877,571.00 1,159,810.30 572,590.79 1,327,182.81 























Total Death Claims Paid to CLezember 31, 1919—$342,600.88 


In 1919 the total payments to policyholders (including death claims paid) were $118,439.41, 
but nevertheless during the same period the Admitted Assets increased $280,006.88. 


GREAT OPPORTUNITY FOR LIFE INSURANCE SALESMEN 





The rapid growth of the Detroit Life Insurance Company is conclusive evidence that its agents are successful and earning large incomes. The 
rapid expansion of the business offers opportunities for many others. There is still considerable territory in Michigan not covered by a General Agency. 
However, this territory is being assigned rapidly. Therefore, if you have experience as a life insurance solicitor and feel that your present position 
does not offer the opportunities which you desire, why not write to us and find out what we have to offer? No matter how successful you have been 
in the past, the Home Office co-operation which you will receive from the Detroit Life will enable you to succeed better than you ever have 





before. 








For further information write direct to the Company. 
Home Office: 
Blessed Building 
Corner Forest and Woodward 


James D. Baty, John R. Walsh, 
Vice-Pres. & Agency Mgr. 


Secretary & Treasurer. 











THE WOMAN’S BENEFIT ASSOCIATION 








OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 
Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 


Cares for Its Needy Sick 
Its Reviews Are Social Centers. 


Miss Frances D. Partridge, 


HOME LIFE INSURANCE CO. 


; (Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Compoar shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 
caused an abnormal-mortality greater than any experienced in the Com- 
pany’s history, but.notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dolfars. K 
The total insurance in force was increased during the year 8.6% and is 


now nearly One Hundred and Fifty Nine Million Dollars. 7 
Miss Bina M. West, 








For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. Supreme Commander Supreme Record Keeper 
256 Broadway, New York, N. Y. | Headquarters: W. B. A. Building, Port Huron, Michigan. 








the encouragement of working in a successful atmosphere. 


twenty-seven successful years. 


EVEsy Lire man NOW | [THE GUARANTY LIFE INS.CO. 


DAVENPORT, IA. 


The Great-West Life during the year 1919 experienced the greatest success of 





In short, for these unequalled Policies there is an unequalled demand. 








Investigate. 


, THE GREAT-WEST LIFE ASSURANCE COMPANY. 
HEAD OFFICE — WINNIPEG, MANITOBA 






New Policy Contracts 
Excellent Territory Open 








Representatives Wanted 
L. J. DOUGHERTY, Sec’y and Mor. 





eneral Accident 
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SALESMAN OPPORTUNITY 


Syn FIRE AND LIFE 
Wecan use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 


g ASSURANCE CORPORATION, Ltd. Real Estate Bonds, and our 5% Farm Mortgage Bonds. 


iN ‘ 
i 1 le 
FREDERICK RICHA2DSON, United States Manager GARY NATIONAL ASSOCIATES COMPANY 


GENERAL BUILDING - 47 & WALNUT STS. Gary Theatre Building, ‘ Gary, Indiana. 
PHILADELPHIA Wilbur Wynant, President. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have received the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, New YorkK 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 


Loughton T. Smith 
Secretary 


Charles H. Nicoll 
ice-President 


Robert W. Blake 
Treasurer 


Sholto D. Kirk Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1920, by The Spectator Company, New York 
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CASE of much interest to accident 
insurance companies was decided 

last week in the New York Supreme 
Court. It related to a claim made by the 
beneficiary under an accident policy, be- 
cause of the death of the insured, caused 
by an exploding shell, while leading his 
men on a battlefield in France. The pol- 
icy contained the usual provision for a 
reduction of the benefits in case the in- 
sured engaged in any occupation more 
hazardous than that under which he was 
insured. The insured was killed after 
having voluntarily enlisted and taken an 
active part in the war; and after his 
death, but before his death was known 
to his relatives or to the insurance com- 
pany, the latter endeavored to cancel the 
policy by notifying the insured’s brother 
and returning the unearned premium. 
The court decided that, however high 
was the soldier’s conception of his pa- 
triotic duty, in the absence of compulsion, 
such as the draft, it could not be denied 
that he had voluntarily undertaken ser- 
vice which was a much more hazardous 
occupation than that in which he was 
engaged when he was insured, and, that 
being the case, the beneficiary was. only 
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entitled to recover the amount due ac- 
cording to the company’s classification of 
risks, for the extra-hazardous occupation, 
or one-quarter of the face of the policy. 
The decision is unquestionably a just 
one, for it construes equitably the con- 
tract under which the insurance was 
granted, and the justice could see no good 
reason why public policy should de- 
mand the disregarding of the contract ; 
in fact, he believed that one reason for 
the establishment of the Government in- 
surance for men in service was the prob- 
ability that the insurance companies 
would feel compelled to cancel many pol- 
icies. In the light of the facts brought 
out, the insurance company seems to have 
been clearly in the right, and it appears 
strange that the suit was ever initiated. 
HE huge volume of life insurance 
written in the United States last 
year, and which far exceeded in extent 
the writings of any previous similar 
period, bids fair to be outdone by the 
transactions of the current year. Many 
companies report that their January ap- 
plications are much beyond those of the 
same month last year, indicating that the 
demand for protection is still increasing 
and that the peak of the movement has 
not yet been reached. A _ significant 
development in this connection is the 
growing interest being manifested by 
business women in the subject of life 
insurance and its possibilities. A na- 
tional organization of business and pro- 
fessional women’s clubs is made up of 
local bodies which have regular meetings 
at which matters of general interest are 
discussed, and at which experts in their 
particular lines frequently give illuminat- 
ing addresses. One such club in a West- 
ern city recently heard a practical talk 
upon life insurance by an officer of a com- 
pany, who clearly explained to the 
women ptesent the nature and uses of 
life insurance protection. By such means 
the propaganda is spread and the future 
market for insurance is being constantly 
broadened. 


pe stock and bond thefts which 

have been so prevalent in the finan- 
cial district of New York during several 
months past have been rather expensive 
for the companies writing theft and hold- 
up insurance, and the latter have been 
straining every nerve to locate the prime 
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mover in the series of robberies, and 
bring the crimes to an end. It is believed 
that the “master-mind” has at last been 
traced, though the police have not yet 
succeeded in placing him under arrest. 
One of the insurance companies which 
has sustained heavy losses is endeavor- 
ing to find and secure possession of stolen 
bonds and stocks, or funds into which 
they may have been converted, by secur- 
ing legal access to any safe deposit boxes, 
which have been rented under various 
aliases believed to have been assumed by 
the suspected criminal or his wife. The 
thefts have already mounted into the mil- 
lions of dollars, but the biggest coup 
planned failed by reason of the honesty 
of one of the messengers approached by 
the gang. One phase of the matter which 
calls for correction is the ease with which 
a crook can obtain employment with a 
brokerage concern and be at once en- 
trusted with tens or hundreds of thou- 
sands of dollars’ worth of negotiable se- 
curities. Much more care should be ex- 
ercised in the employing of men for re- 
sponsible positions, and this should be in- 
sisted upon by the burglary insurance 
companies before they will assume the 
risk of loss on account of such em- 
ployees. 


[* a lecture on plate-glass insurance 
delivered before the Insurance So- 
ciety last week by William F. Moore, the 
interesting fact was brought out that a 
tabulation of several thousand show cases 
inside and out shows a loss on the inside 
cases quite a perecentage higher than the 
outside cases. This statistical exhibit 
was quite contrary to all judgment which 
had governed the underwriting of this 
line previous to that time and caused con- 
siderable surprise. This is a remarkably 
graphic illustration of the value of exact 
knowledge in the insurance business. 


Des Moines as an Insurance Center 

According to the record in the office of 
the State Insurance Department, Des 
Moines now has more insurance concerns 
than any city in the country. More than 
fifty insurance companies and associations 
have home offices in Des Moines. 

“Instead of Des Moines now being the 
Hartford of the West, Hartford has become 
the Des Moines of the East,” said one in- 
surance company officer in pointing out the 
remarkable growth made by Des Moines 
as an insurance center. 
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NEW YORK SURVEYS 


Westchester’s Automobile Business.— 
The tocal automobile business of the West- 
chester Fire is now being handled over the 
counter at the home office. 

Death of W. J. Stevenson.—William J. 
Stevenson, for thirty-five years cashier of 
the New York branch of the Royal of Liver- 
pool, died last Saturday of apoplexy. He 
was in his sixty-seventh year. 

Electrical Fires.—J. C. Forsythe, the ac- 
complished head of the electrical bureau of 
the New York Board of Fire Underwriters, 
gave the first of his talks on electrical 
hazards before the insurance class last 
Thursday. The summary of the losses in 
. this territory due to electricity is extremely 
interesting and so concrete that it deserves 
the widest distribution. It was as follows: 
Of total losses of $344,coo for the past year, 
$243,000 occurred from electrical equipments 
whose installation had not been approved 
by the board. He further added that 
ninety-nine per cent of the equipments in 
this territory were approved; hence it fol- 
lowed that two-thirds of the losses due to 
electrical devices came from the one per 
cent of equipments that were not approved 
and only one-third from the other ninety- 
nine per cent that were and are approved. 
Another equally happy and concrete state- 
ment was that there were thirty-two fires 
due to the electric iron, with a total loss of 
$151,000. In only one of the thirty-two 
cases had the iron as installed been ap- 
proved. 

Increases in William Street Rents.—One 
of the insurance men reports that while 
his present lease does not immediately ex- 
pire, he has been informed that in place of 
the $1.50 which he is now paying, it will be 
$4 per square foot. 

As to Owning Small Companies.—The 
Street is somewhat interested in this topic, 
the argument running along the line that 
if the big fellow could own the Ilfttle fel- 
low then he could do some wonderful 
things for the business. The community, 
of course, is not interested in the big fel- 
low owning the little fellow, because one 
of the objects of different companies is not 
merely to secure a difference in rate by the 
cutting of rates, but also to secure fresh 
thought and initiative, which only comes 
from-many individuals and is very apt to 
pass away when things become too con- 
centrated. The argument made for cheap- 
ness of operation by the direct ownership 
as against the present method is not alto- 
gether convincing, or, if it is, it would 
seem to lead to this conclusion, namely, 
that there ought to be only one big com- 
pany. (Just which one that should be they 
must decide between them.) As a matter 
of fact, all of the so-called big ones to-day 
were little ones at one time, and why may 
we not expect that many of the little ones 
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to-day will be big ones tomorrow and, in 
growing big, give the business the benefit 
of fresh thought and initiative, which will 
not be done if they are absorbed into the 
embrace of a larger concern? 


BOSTON AND VICINITY 


United Inspection Bureau.—Charles Haas, 
of the Kaler, Carney Liffler & Company 
general agency office, was elected chairman 
of the New England Bureau of United In- 
spection Friday at their thirty-second an- 
nual meeting. The other officers are William 
F. Dooley, vice-chairman; Clifford H. Rice, 
treasurer; Edward A. Northey, ‘clerk and 
manager; Milton F. Jones, associate man- 
ager, and William H. Winkley, F. E. Dun- 
ham and Walter Adlard on the finance 
committee. In addition to the officers of 
the bureau, there were elected to the gov- 
erning committee F. A. Hunt, Elliott G. 
Beardsely and George H. Allen. The 
bureau has 6230 risks under inspection. 
During the year 7303 surveys and reports 
were made and 1288 plans. There were 
4033 corrections of defective apparatus or 
alarms secured as a result of reports dur- 
ing IQIQ. 

R. S. Hoffman Incorporates.—The firm 
of R. S. Hoffman & Company, one of the 
well-known successful general agency of- 
fices of Boston. has incorporated under 
the laws of Massachusetts with capital 
authorized at $50,000. The directors are 
Robert S. Hoffman of East Weymouth, 
William Curtis Ryan of Boston and Walter 
Hartstone of Boston. 


CHICAGO AND THE WEST 

Promotion in Millers National.—J. T. 
Harding, examiner in the Millers National 
office at Chicago, has been appointed spe- 
cial agent for Illinois, Indiana, Ohio and 
Wisconsin. 

J. H. Gwynn Promoted.—J. H. Gwynn, 
chief examiner of the Western department 
of the Firemens, Girard and Mechanics, has 
been appointed superintendent of agents 
for the department. Mr. Gwynn started in 
the insurance business seventeen years ago 
with the general agency office of Pellett 
& Hunter, afterwards serving as examiner 
in the Western department of the Delaware 
and Reliance, but subsequently going into 
the field for these two companies. 

Sprinkler Conference Elects.—The an- 
nual meeting of the Western Sprinkler 
Leakage Conference was held last week. 
The following officers were elected: Chair- 
man, C. H. Smith; vice-chairman, J. H. 
Deckert; secretary-treasurer, L. 2. Osborne; 
Executive committee, W. S. Soonne, R. L. 
Tanner and T. Z. Franklin. 

Metropolitan - Hibernia. — The annual 
meeting of the Metropolitan-Hibernia Fire 
of Chicago was held last week and the 
officers and directors were re-elected. It 
was announced at the meeting that $100,000 
additional capital had been sold and would 
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Thursday 


be paid within a month. This will give the 
company a capital of $250,000 and a surplus 
of about $110,000. 

Fire Examiners Hold Annual Meeting.— 
The Association of Fire Insurance Ix- 
aminers held its annual meeting last week, 
and elected the following officers: Pres- 
ident, C. J. Kuechler; vice-president, L. R. 
Hannawalt; treasurer, Carl Richardson; 
secretary, Carl H. Sachs; executive com- 
mittee, C. C. Freeman, R. C. Horton, H. S. 
Jackson. 

National Fire Makes Changes.—The 
Western department of the National Fire 
of Hartford and its affiliated companies 
have completed the reorganization of the 
official staff. W. H. Roadifer, chief clerk 
and cashier, and who has been with the com- 
pany for over twenty-five years, has been 
given the title of “comptroller.” In this 
position Mr. Roadifer will have general 
charge of the accounting and office detail. 
D. H. Dresser and L. R. Hannawalt, who 
have been chief examiners and who have 
both been connected with the National for 
many years, have been promoted to agency 
superintendents. 


Cleveland National Fire 

That the Cleveland National Fire Insur- 
ance Company of Cleveland is one of the 
strongest and most. successful of the 
younger fire insurance companies of the 
United States is clearly shown by its an- 
nual report for the year ending December 
31, 1919, which shows large increases in 
every one of the principal items. The assets 
increased $164,829 to $1,827,042. After pro- 
viding for a reinsurance reserve of $476.- 
421, an increase of $111,770, and all other 
liabilities, besides marking off $29,913 for 
depreciation in securities, the net surplus 
shows an increase of $36,261, and now 
amounts to $406,493. The paid-up capital 
is $839,590, which with the net surplus gives 
a surplus to policyholders of $1,246,073. 
The company’s premium income for 1910 
was $683,755, a gain of $148,593 over the 
preceding year. 

The officers of this flourishing young 
company are to be congratulated on the 
sound and excellent progress it has mad« 
during its existence of six years, as well 
as upon the conservative manner in which 
it is managed. The officers of the Cleve- 
land National Fire are: President, E. Kim- 
ball; vice-presidents, Wm. E. Ashcroft. 
T. J. Kremer and C. E. Heath; secretary 
treasurer and managing underwriter, Archi- 
bald Kemp; assistant secretary, Wm. C. 
Doolittle. 





Globe Underwriters Exchange, Hartford 

The Globe Underwriters Exchange of Hart- 
ford, Conn., has. been incorporated and orgaii- 
ized. Its capital is $100,000, and its chief officers 
are C. F, Sturhahn, president, and B. N. Car- 
valho, vice-president. The Exchange will trans- 
act a general agency business, with headquar- 
ters in the Rossia Insurance Company building. 
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A FIRE INSURANCE LIBRARY 


Suggestions Offered by a Fire Underwriter 
and Author for the Student of Fire 


Insurance 
By Cuartes C. DoMINGE 

The writer, from time to time, has been 
asked to suggest a course of study which 
would be beneficial to those about to enter 
the fire insurance profession. At this time, 
I am reminded of the familiar quotation by 
Socrates, reading as follows: “Employ your 
time in improving yourselves by other men’s 
documents; so shall you come easily by 
what others have labored hard for.” 

The following books arranged in pro- 
gressive order are recommended: 

Little Lessons in Fire Insurance. 

How to Build a Home. IF. C. Moore. 

Riley’s Construction for Beginners. 

Hooker’s Chemistry. 

Safeguarding the Home Against Fire. 
U. S. Bureau Education and the National 
Board of Fire Underwriters. 

Dwelling House Hazards. National Board 
of Fire Underwriters. 

The above are very simple and elementary 
but form an excellent beginning in a course 
of fire insurance study. For a second group 
I recommend the following: 

Fire Insurance and How to Build. F. C. 
Moore. 

The Handling of 
Phillips. 

Fire Prevention and Protection. A. C. 
Hutson. (The Spectator Co.) 

Notes on Hydraulics. Ira J. Owen. 

Condensed Chemical Dictionary. (The 
Spectator Co., sole agents.) 

Manual of Electricity. Schoen. 

Insurance Engineers’ Hand-book, 
Matthews. 


Dangerous Goods 


Automatic Sprinkler Protection. Dana. 

Agent’s Key to Fire Insurance. Barbour. 
(The Spectator Co.) 

lire Insurance Inspection and Under- 


writing. Dominge-Lincoln. (The Spectator 
Co.) 

The second list, while free from tech- 
nical language, is a little more advanced 
than the first group. After the student has 
assimilated their contents and his interest 
is still further awakened he should follow 
up the mastery of them with this final list. 
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SLEEP ‘poor RICHARD— 


A SHELF OF VALUABLE 


Crosby-liske-Forster Hand Book of Fire 
Protection, 

Chemistry of Fire and Fire Prevention. 
Ingle. 

Fire and Explosion Risks. Von Schwartz. 

Fire Prevention and Fire Protection. 
Freitag. 

Building Construction and Superintend- 
Kidder, 

Dean Schedule. 

Manual of* Chemical Technology. Von 
Wagener. 

Harris’ Technological Dictionary of In- 


ence, 


surance Chemistry. 
Richards on Insurance Law. 
Theater Fire and Panics. 
Live Articles on Special Hazards—t1o 
Vols. (The Weekly Underwriter.) 
Field Practice. (N. F. P. A.) 
Dictionary of Applied Chemistry—5 Vols. 
Thorp. 
Cyclopedia of Fire Prevention and Insur- 
ance—4 Vols. American School of Corre- 
spondence. 


Gerhard. 


Hall on Fire Insurance. Thrasher Hall. 

“The true University of these days is a col- 
lection of books.’—Carlyle. 

—Kansas saved a million dollars in fire waste and 
reduced the number of fires sixteen per cent in 1919, 
according to the annual report of L. T. Hussey, State 
Fire Marshal. 


“PLOUGH DEEP WHILE SLUGGARD'S 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 
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George T. Ingham Dead 

The death is announced of George T. 
Ingham, secretary of the Merchants Mutual 
Fire Insurance Company since its organiza- 
tion in 1895, and also secretary of the Busi- 
ness Men's Mutual Fire Insurance Company 
Mr. Ingham 
died suddenly a few hours after attending 
the twenty-fifth annual meeting of the Mer- 
chants Company. 

He was also the editor of the Mutual In- 
surance Journal-News, published at Leba- 
non, Pa. 


since its organization in 1907. 


Automobile of Hartford May Enter Cuba 


It is understood that the Automobile In- 
surance Company of Hartford contemplates 
the transaction of fire insurance in Cuba. 
Secretary W. E. Jones has gone to Havana 
to investigate the situation there. 





Insurance Institute of America 
Irederick Richardson of Philadelphia, 
president of the Institute of 
America, entertained the members of the 
committee on incorporation on Tuesday 


Insurance 


last at luncheon at the Bankers Club, New 
York, the purpose of the gathering being 
to discuss and possibly to take action upon 
the matter of incorporation. 







Fire Insurance 


CAPITAL STOCK VALUATION 


Commissioner of Internal Revenue Issues 
New Regulations 

New regulations relative to the method 
of computing the fair average value of the 
capital stock of insurance companies have 
just been issued by the Commissioner of 
‘Tnternal Revenue. Subdivision (b) of sec- 
tion 1000 of the current revenue law pro- 
vides, as to the special excise tax imposed 
by that section: “In computing the tax in 
the case of insurance companies, such de- 
posits and reserve funds as they are re- 
quired by law, or contract, to maintain, or 
hold, for the protection of, or payment to, 
or opportionment among _ policyholders 
shall not be included.” 

In order to make this provision effective. 
articles 41 and 102 of regulations 50, re- 
lating to the capital stock tax, have been 
amended to read as follows: 


Article 41. Stock Insurance Companies.—Insurance 
companies having a capital stock, as distinguished from 
mutual insurance companies, are taxable upon the same 
basis as other corporations, whether domestic or 
foreign, except that in computing the tax, such reserve 
funds (which include deposits) as they are required by 
law or contract to maintain or hold for the protection 
of or payment to or apportionment among policyholders 
are not to be included. In the case of such companies, 
the tax will be computed by deducting from the total 
book value of the assets the amount of the actual 
liabilities and legal reserves, unless the facts in the 
case indicate that the book value of the assets is sub- 
stantially different from their fair market value, in 
which case it is permissible to make proper adjustment. 
In a case requiring such adjustment, the market value 
of the shares of stock as shown by Exhibit B or the 
net earnings of the company as shown by Exhibit C 
shall be considered, as well as the market value of the 
assets. 

Article 105. Fair Value of Capital Stock.—The 
fair average value of capital stock for the purpose of 
determining the amount of the capital stock tax must 
not be confused with the market value of the shares of 
stock where it may be necessary to determine such 
value under other provisions of the revenue laws. The 
fair average value of capital stock, the statutory basis 
of the tax, is not necessarily the book value, or a value 
based on prices realized in current sales of shares of 
stock, or even the earning value, although it is often 
more directly dependent upon the last. It should 
usually be capable of appraisal by officers of the cor- 
poration having special knowledge of the affairs of 
the corporation and general knowledge of the line of 
business in which it is engaged. 

Provision is accordingly made in Exhibit C of Form 
707 (revised) for the tentative determination of the 
fair value of the capital stock by capitalizing the net 
earnings of the corporation on a percentage basis fixed 
by its officers as fairly representing the conditions 
obtaining in the trade and in the locality. If possible, 
illustrations drawn from similar corporations should 
be cited in support of the percentage adopted. But 
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such fair value, except in the case of insurance com- 
panies, must not be set as a sum less than the recon- 


‘structed book value shown by Exhibit A, unless the 


corporation is materially affected by extraordinary 
conditions which support a lower figure, which, how- 
ever, under any conditions could only be slightly less 
than such reconstructed book value. In any such case 
a full explanation must accompany the return. The 
Commissioner will estimate the fair value of the capital 
stock in cases regarded as involving any understate- 
ment or undervaluation. For the method of com- 
puting the fair average value of capital stock in the 
case of insurance companies see Article 41, as amended. 


New Jersey Underwriters Elect 

The New Jersey Association of Under- 
writers held its twenty-eighth annual meet- 
ing last week at the Robert Treat hotel, 
Newark, and elected the following officers 
for the ensuing year: 

President—Thos. C. Moffatt, Newark. 

Vice-President—Ira P. Sharp, Vineland. 

Secretary-Treasurer — S. H. Calvert, 
Asbury Park. 

Executive Committee—W. <A. Taunce, 
Atlantic City; Frank B. Heller, Newark; 
V. R. Schenck, Jersey City, and M. G. 
Evans, Camden. 


The meeting was followed by a dinner, at 
which the members were addressed by 
President Fred C. Cox, of the National 
Association of Insurance Agents; Thomas 
B. Donaldson, Insurance Commissioner of 
Pennsylvania; President A. Duncan Reid of 
the Globe Indemnity, and George H. Nettle- 
ton, Fire Marshal of Minnesota. 

The decision to secure a paid secretary 
was the chief feature of the convention. 


N. Y. Inter-insurance Legislation 

Assemblyman Gillett has introduced in 
the Albany Legislature a bill inserting new 
Article 9-A in the insurance law, authoriz- 
ing and regulating the exchange of certain 
classes of reciprocal or inter-insurance con- 
tracts among individuals, partnerships and 
corporations; regulating processes in suits 
on such contracts, and providing fees, taxes 
and licenses and penalties for violation of 
the article. 





General Participation in Americanization 
Movement 

As a further step in promoting American- 
ization in order to counteract the efforts 
of the disloyal element in the United States, 
the executive committee of the National 
Board of Fire Underwriters last week 
adopted a resolution inviting the participa- 
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tion of other organizations in its patriotic 
campaign. The preamble and resolution 
adopted are as follows: 

Whereas, In the face of an active propaganda of 
disloyalty and the subversion of American ideals and 
our form of government, the time has arrived for an 
unmistakable expression on the part of all those who 
are devoted to the nation’s highest interests, and, 

Whereas, The National Board of Fire Under- 
writers has already taken steps to organize the fire 
insurance forces of America into the Fire Insurance 
Americanization Movement, and has received enroll- 
ment pledges from many thousands of agents in all 
parts of the country; therefore, be it 

Resolved, That the executive committee of the 
National Board of Fire Underwriters invites the par- 
ticipation of all other organizations of whatsoever 
nature in a joint attempt to eradicate disloyalty and to 
promote the development of the nation along sound 
and constructive lines. 

The fire insurance Americanization move- 
ment was originally planned as a patriotic 
declaration of principles upon the part of 
the local fire insurance agents. Enrolments, 
accompanied by enthusiastic expressions of 
approval, have been pouring in from many 
thousands of agents residing in every State 
of the Union and the movement has awak- 
ened such widespread interest that it has 
been considered proper to invite general 
participation, 





Chamber of Commerce of U. S. Has Insur- 
ance Department 

The Chamber of Commerce of the United 
States announces ahe organization of an 
Insurance Department with M. B. Treze- 
vant as its manager.: This is one of six or 
seven new departments which the chamber 
is organizing to afford specialized facilities 
for dealing with subjects in important fields 
of American business. The chamber’s in- 
surance department will, on the one hand, 
familiarize itself with the peculiar problems 
of all kinds of American insurance, and on 
the other hand, will seek data from the 
point of view of business men who are 
users of insurance. 


Atwood Fire Ready to Begin 


The Atwood Fire Insurance Company of 
New York, with offices at 80 Maiden Lane, 
will start business on March 1, with $300.- 
000 capital and $300,000 surplus. Its officers 
are the same as those of the Preferred Ac- 
cident Insurance Company, viz.: President. 
Kimball C. Atwood; vice-president, P. C. 
Lounsbury; secretary, Wilfrid C. Potter: 
treasurer, Geo. H. Ackerman. 





JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice-Pres. 


KING, ALLEY ann LAWRENCE, Inc. 


GENERAL AGENTS 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 
Mill Owners, Iowa 


Acceptable fire risks solicited through agents and brokers in all parts of the United States and Canada. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Seey. 


Pawtucket Fire, R. I. 
Berkshire Fire, Mass. 
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BLUE GOOSE IN NEW YORK 


Local Pond Headed by Raymond Waldon 
and W. E. Mallalieu 

The New York City Pond of the Ancient 
and Honorable Order of the Blue Goose 
was organized last week at a meeting in 
the offices of the National Board of Fire 
Underwriters. E. D. Marr of Kansas City, 
grand supervisor of the floax, was in charge 
of the proceedings and installed the officers. 
About twenty-five ganders, members of 
various ponds, were present at the initial 
meeting. Following an address by Mr. 
Marr on the need of a pond in New York 
city and the benefits resulting from mem- 
bership, officers were elected as follows: 


Most Loyal Grand Gander—Raymond 
Waldron, assistant manager of the Roches- 
ter Department of the Great American. 

Supervisor of the Flock—W. E. Mallalieu, 
general manager of the National Board. 

Custodian of the Goslings—Henry A. 
Morrison, Underwriters’ Map Association. 

Guardian of the Pond—J. H. Howe, Na- 
tional Board. 

Keeper of the Golden Goose Egg—Frank 
W. Bland, “National Underwriter.” 

Wielder of the Goose Quill—Fred J. 
Breen, National Board. 





Atlas Assurance Company, Ltd., London 

The United States branch of the Atlas 
Assurance Company, Ltd., of London, Eng- 
land, shows an annual statement for Janu- 
ary I, 1920, comparifig most favorably with 
those of past years. This year’s figures 
show increases over last year as follows: 
In assets, $532,673; in reinsurance reserve, 
$378,206; in surplus, $125,059; in net 
premiums written, $528,176. The gain in 
assets is reduced by net remittance to the 
home oftice of $136,707. 

The increases as shown in the preceding 
paragraph illustrate the splendid progress 
of the Atlas during the year of 1919. The 
total admitted assets of the company now 
amount to $4,489,759, which includes real 
estate of $35,000; bonds and stocks owned 
(including over $600,000 Liberty and Vic- 
tory bonds) $3,106,215; cash, $383,587: 
agents, balances, $905,127; interest and rents 
accrued, $38,625, and. other assets, 21,205. 

The unearned premium fund is at its 
highest point in the history of the United 
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States branch, now amounting to $2,797,804. 
The surplus is $1,353,338. 

Since the admission’ of the Atlas to do 
business in the United States in 1886, it has 
received $38,952,850 in premiums and has 
paid losses amounting to $21,073,276, the 
latter including some severe conflagration 
losses, that at San Francisco having been 
$1,721,387, which was covered by remittance 
from the home office. 

The Atlas operate in a large majority oi 
the States. lrank Lock, United States 
manager, and his associates are to be con 
gratulated upon the results of the business 
of the company for Ig19. 





The Ohio Farmers Insurance Company, 
Leroy 

lor more than seventy years the Ohio 
Farmers Insurance Company of Leroy, 
Ohio, has been providing sound indemnity 
to its increasing number of policyholders, 
and its seventy-second annual statement 
for the year ending December 31, 1919, 
demonstrates continued judicious manage- 
ment of the company’s affairs by the 
present officers and directors, who are 
noted for their co-operation with their 
various agents throughout the country. On 
January 1, 1920, the assets of the company 
amounted to $4,871,681, which was the sub- 
stantial increase of $239,539 over the previ- 
ous year. The reserve for reinsurance 
shows a gain of $125,993, and now amounts 
to $2,971,374. The company’s surplus to 
policyholders was $1,572,153, which is $72,- 
389 more than that of the previous year. 
The principal assets of the company are 
first mortgage loans, Liberty Bonds and a 
well distributed list of municipal, county 
and school bonds. It may be here noted 
that during the year the company charged 
off about $100,000 on account of additions 
and improvements to its home office prop- 
erty. The company’s officers are: Presi- 
dent, F. H. Hawley; secretary, W. E. 
Haines; assistant secretary, N. R. Chalfant; 
treasurer, John R. Crooks. 





—The Insurance Federation of the State of New 
York has just published in pamphlet form the pro- 
ceedings of its fifth annual meeting held at the 
Ten Eyck hotel, Albany, on October 28. 


Fire Insurarice 


ALL-AMERICAN REINSURANCE 


Seven Hartford Companies Form Syndicate 
to Control Former German Company 

The First Reinsurance Company of Hartford 
is likely to become one of the most powerful re- 
insurance companies in the world if the Alien 
Property Custodian, I'rances P. Garven, allows 
the new syndicate to take over the control. 
Under the new plan seven Hartford companies 
will be stockholders, and there cannot be the 
slightest doubt that the control will be all- 
American, and that the one-time German stock- 
holders can never again gain a foothold in the 
company’s affairs. 

The Hartford Fire, the A*tna, the Connecti- 
cut General and the Phcenix Mutual were the 
first companies to subscribe to the First Rein- 
surance stock, the companies pledging them- 
selves to take blocks of from one hundred to five 
hundred shares at a price of $175 a share, the 
price which the new syndicate is offering the 
Alien Property Custodian for the 4505 shares 
out of a total of 5000 which he now holds. 
Although the assurance of the companies as 
stockholders would seem to give ample assur- 
ance of the companies’ future stability, the 
‘Etna Life, A*tna Casualty and Surety and 
Automobile insurance companies have now 
subscribed for substantial blocks. It is under- 
stood that the Hartford Brakerage firm of 
Goodwin Beach & Co. is among other large 
subscribers. 

With seven powerful companies as_ stock- 
holders the First Reinsurance Company will 
occupy an excellent strategic position in the 
reinsurance world. President R. M. Bissell of 
the Hartford, President Huntington of the 
Connecticut General, and Vice-President Archi- 
bald A. Welch of the Phoenix Mutual are al- 
ready trustees of the First Reinsurance Com- 
pany, and without doubt if the syndicate plan 
goes through several other prominent insurance 
men will be added to the new board of directors. 

Officers of the first company believe there is 
an insurance opportunity in reinsurance, and 
the present company may be only a beginning 
for a great reinsurance company in Hartford. 


—R. M. Bissell, president of the Hartford Fire, is in 
Chicago this week on his annual tour of the depart- 
ment meetings of the field men. Next week he will 
be in San Francisco. 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 


‘NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14, 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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CASUALTY, SURETY & 
MISCELLANEOUS 


HEALTH AND ACCIDENT MEN 
MEET AT DES MOINES 


Underwriters’ Mid-Winter Conference Held 
West of Chicago for First Time 
[Special Dispatch to THE SpecTaTor] 
Des Mornes, Ia., Feb. 24.—There was a 
large attendance to-day at the opening session 
of the mid-winter meeting of the Health and 
Accident Underwriters Conference held at the 
Savery hotel. It is the first meeting of the 
Conference ever held west of Chicago, and the 
Des Moines companies are working to make it 
the most successful meeting ever held. The 
meeting opened by President Isaac Miller Ham- 
ilton introducing Arthur Savage, Commissioner 
of Insurance of Iowa, who welcomed the dele- 
gates to Des Moines and Iowa. In the course 
of his remarks he brought out what a great 
insurance state Iowa is, and stated that fifty- 
two insurance companies, including mutuals and 
fraternals, have their home offices in Des 
Moines. Alex Fitzhugh, president of the Cham- 
ber of Commerce of Des Moines, also welcomed 
the delegates, and the response to these ad- 
dresses on behalf of the Conference was given 
by W.R. Sanders, American Liability Company, 

Cincinnati. 

President Hamilton then read his address, in 
which he brought out the fact that there has 
been a big increase in health and accident in- 
surance, due to two reasons, first, because of 
the increased need of such insurance, and, sec- 
ond, because of the broader coverage and 
greater service given by the companies. The 
remainder of the morning session was given 
over to reports of various committees and other 








routine matters. 

At the afternoon session, C. O. Pauley, chair- 
man of the mutual section, presided. The ses- 
sion was given up to the reading of various 
papers, each of which was followed by discus- 
sions, some prepared and some impromptu. The 
first paper read was “The Advantages of Non- 
Classification, Weekly Benefit Health and Ac- 
cident Insurance,’ by G. E. Harsh, vice-presi- 
dent, Federal Savings and Insurance Company, 
Indianapolis. Mr. Harsh advocated the making 
of health and accident rates without regard to 
occupational hazards. 

In a prepared paper A. R. Arford, secretary, 
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Fidelity Health and Accident Company, Benton 
Harbor, Mich., took issue with Mr. Harsh, say- 
ing that rates should be made scientifically, and 
in doing so the occupation had to be taken into 
consideration. In a _ round-table discussion 
which followed, others disagreed with Mr. 
Harsh, 

W. W. Dark, Business Mens Indemnity Asso- 
ciation, Indianapolis, followed with a very in- 
teresting paper on “Economy of Operation,” in 
which he recommended especially that the com- 
panies get together in the adjustment of 
claims more than they do at present. E. R. 
Beck, Interstate Business Mens Accident Asso- 
ciation, Des Moines, and G. A. Fairly, National 
Travelers Benefit Association, Des Moines, 
further discussed the value of co-operation in 
all lines. 

George R. Kendall, Washington Life and 
Accident Company, Chicago, then read an ex- 
tremely interesting paper on “Securing and 
Training Agents for Weekly Payment Health 
and Accident Insurance,” in which he pointed 
out what he considers the necessary qualifica- 
tions for a successful agent and offered several 
valuable suggestions. The meetings are con- 
tinuing through Wednesday and Thursday 
morning. At the later meetings several speak- 
ers, including Governor W. L. Harding of Iowa, 
who were on to-day’s programme, but who were 
unable to be here, will be heard. A number 
of social events, including a complimentary 
banquet to the delegates and guests on Wednes- 
day evening, forms part of the programme. 





Articles on Accident Prevention 

A new volume of “Live Articles on Acci- 
dent Prevention,’ reprinted from The 
Weekly Underwriter, has just been pub- 
lished, being the seventh of the series. 
Twenty-two articles are comprised in the 
volume, Harlan S. Don Carlos, Dr. R. S. 
Keelor, R. J. Young, J. J. Heelan, T. R. 
Crowder, John A. Hoeveller, John W. 
Mowell, John Mitchell, Peter C. Spence 
and H. F. Burns being among the authors 
represented, 





Need for Burglary Insurance 
The fact that five safes were robbed recently 
in one day below the Fulton street “dead-line” 
in New York has furnished the American Surety 
Company with effective matter for a circular 
drawing attention to the need and advantage of 
burglary insurance. 
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Employers Indemnity Corporation of Kansas 
City 

A great advance in the financial strength 
of the Employers Indemnity Corporation 
of Kansas City, Mo., is noticeable on com- 
paring its statement as of December 31, 
1919, with that of a year earlier. Thus the 
assets have increased nearly $700,000, to 
$1,609,082, and the surplus as_ regards 
policyholders has been augmented by over 
$500,000, now amounting to $1,007,673, in- 
cluding $700,000 capital. The unearned 
premium reserve has also largely increased 
during the past year, now being $303,045. 
Included in the resources is a considerable 
amount of cash, due to the recent increase 
in capital from $350,000 to $700,000, which 
is rapidly being invested in approved secu- 
rities. The bulk of the assets is repre- 
sented by real estate mortgage loans and 
United States Government, municipal and 
miscellaneous bonds and stocks. The com- 
pany writes accident, health, workmen’s 
compensation, and various branches of 
liability insurance, and its increasing popu- 
larity is denoted by the steady advance in 
premium income, while its loss and ex- 
pense ratios have been very satisfactory. 

E. G. Trimble is president and Chester 
Newman is vice-president and treasurer of 
the company. 

Great American Mutual Indeminty Com- 
pany, Mansfield, O. 

Fine progress was made during 1919 by 
the Great American Mutual Indemnity 
Company of Mansfield, Ohio, which writes 
full coverage automobile insurance, and also 
health and accident insurance. Its pre- 
miums in 1919, $487,482, exceeded those of 
1918 by $378,323; its admitted assets gained 
$185,575, now amounting to $241,470, and 
its surplus is $30,108, after setting aside 
$200,702 of legal reserve for protection of 
policyholders, and providing for other 
liabilities. In addition to the assets men- 
tioned, the company has contingent assets 
amounting to $403,713. The officers of the 
Great American Mutual are: President, 
F. B. Black; vice-president, Wm. B. Mar- 
tin, and secretary and treasurer, Henry R. 
Endly. 


—James T. Parker of the United States Fidelity 
and Guaranty Company has been re-elected president 
of the Surety Underwriters Association of Boston. 








JOHN N. McEACHERN, President 





Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
~ I. M. SHEFFIELD, Secretary 














THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-two Years 


Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalm.ent — Accident & 
Health Insurance. Ordinary and Intermediate 
— Non-Participating Life Insurance. 

Attractive Agency Openings In Seventeen States 


1919 PREMIUM INCOME OVER $1,000,000.00 
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American Indemnity in Florida 

Licenses in Florida were granted last 
week to the American Indemnity Company 
and the Marine and Motor Company of 
America—both of Galveston, Tex. The 
former company was recently examined by 
the Insurance Department of the State of 
New York and came out with flying colors. 

J. M. Jacobs, agency manager of the 
American Indemnity, on a recent trip to 
Jacksonville, Fla., appointed J. Finley 
Tucker & Brother of that city as general 
agents for both companies for the State of 
Florida. Tucker & Brothers are one of 
the prominent local and general agency 
firms of Jacksonville. 





N. Y. Compensation Legislation 

Senator Russell has introduced in the 
Albany Legislature a bill adding a new sec- 
tion to the workmen’s compensation law, 
permitting an employee, hired in violation 
of the labor law or other statute, to elect, 
if injured, to claim compensation under the 
workmen’s compensation law, or to main- 
tain an action in the courts for damages, it 
not being necessary to prove freedom from 
contributory negligence. 

Senator Kelly has introduced Assembly- 
man Donohue’s bill, amending subdivision 
7 of section 3 of the workmen’s compensa- 
tion law, by including in the definition of 
compensable injuries, occupational injuries 
and occupational diseases arising out of 
the nature or character of the employment, 
regardless of accident. 


Compensation Due in New Jersey on Death 
from Sunstroke 

Sunstroke has been added to the list of 
causes for compensation in New Jersey 
through a decision of the New Jersey 
Workmen’s Compensation Bureau, handed 
down last week in the case of Mrs. Louisa 
Kauffeld of Pitman, N. J., for the death of 
her husband, William Kauffeld, from sun- 
stroke. The decision establishes a prece- 
dent in compensation awards in New Jersey. 





Robert D. Hadlock Dead 


Robert D. Hadlock, special agent of the 
Travelers at Manchester, N. H., died re- 
cently in Niantic, Conn., after a brief ill- 
ness of influenza-pneumonia. He had been 
“special” three years, during 
which time he had served in the Hartford, 
New Haven, Conn., and Chattanooga, 
Tenn., branches. He was a drother of 
George C. Hadlock, member of the firm of 
Webster & Company, general insurance 
brokers of Hartford. 


a Travelers’ 


New Home for Southern Surety 
The Southern Surety of Des Moines has 
purchased property at Sixth and Mulberry 
streets, Des Moines, on which a _ twelve- 
story building will be erected. M. H. Cohen, 
one of the officers of the company who 


| secretary-treasurer, R. 
formerly assistant secretary of the Wis- 
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made this $300,000 deal, states that on ac- 
count of the present high cost of labor and 
material the new home of the Southern will 
probably not be started until next year. 
The Southern removed to Des Moines from 
Oklahoma City some two years ago and 
made a remarkably rapid growth in its new 
territory. 


Joyce & Company Officers Resign 

The resignation of four of the most 
prominent members of the organization of 
Joyce & Company, general agent in Chicago 
of the National Surety Company, was an- 
nounced last week. Those withdrawing 
are W. Herbert Stewart, vice-president; 
Harry F. Keaton, vice-president; Emil L. 
Lederer, secretary-treasurer, and [Edward 
H. Kessberger, one of the principal under- 
writers of the concern. The officers of 
Joyce & Company remaining with the or- 
ganization are Charles H. Burras, presi- 
dent, and John MacKechney, vice-presi- 
dent. 

A partnership is being formed by the 
outgoing four to be named under the firm- 
name of Stewart, Keaton, Kessberger and 
Lederer. It will represent the United 
States Fidelity and Guaranty Company in 
Chicago for all lines written by that com- 
pany, and will also represent the Aétna In- 
surance Company for automobile business. 


Wisconsin Live Stock Company 

The organization of the Wisconsin Live 
Stock Insurance Company was completed 
last week with a capitalization of $50,000. 
Its officers and stockholders are either di- 
rectly interested in the live stock industry, 
or are closely allied with farming interests. 
The president is L. P. Martiny, a noted 
Poland China, Guernsey and Percheron 
breeder from Chippewa Falls; vice-pres- 
ident, William F. Renk, nationally known 


|} breeder and judge of sheep, Sun Prairie; 


Baker, Madison, 
\consin Live Stock Breeders Association; 
amano manager, E. N. McGee, Madison, 
formerly underwriter and director of the 
Michigan Live Stock Insurance Company 
and one of its organizers. ~The offices of 
the company are at Madison, Wis. 





Casualty Association Manager 

Edmund S. Coggswell, Third Deputy In- 
surance Commissioner of Massachusetts, 
has resigned to become general manager of 
the National Association of Mutual Casu- 
alty Companies. Mr. Coggswell succeeds 
John M. Bessey, recently resigned to be- 
come general manager of the Employers 
Mutual of New York. Mr. Coggswell has 
been in the Insurance Department since 
1916*and was prevtously seven years in the 
actuarial department of the New England 
Mutual Life Insurance Company. His 
office will be 233 Broadway, New York. 
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Business Integrity 

H  isimportant when the life of your 
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= prompt settlement of all reinsur- 


ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 
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Casualty and Miscellaneous Companies 
Licensed, Projected and Retired in 1919 
LICENSED 

American Automobile Mutual Casualty Company, 
Menomonee Falls, Wis. 

American Indemnity Exchange, St. Louis, Mo. 

American Live Stock Insurance Company, Omaha, 
Neb. President, C. F. Schwager; secretary, R. B. 
Zachary. Capital $100,000. 

American Mine Owners Mutual, Inc., Hunting- 
don, Pa. 

Automobile Insurance Association of America, 
Minneapolis, Minn. 

Automobile Insurance Company, Mason City, Ia. 
Capital $100,000. 

Automobile Owners Insurance Association, Houston, 
Texas. 

Automobile Protective Association, Indianapolis, 
Ind, (Interinsurers.) 

Drillers and _ Refiners 
Electra, Texas. 

Employers Mutual Protective Association, Rich- 
mond, Va. 

Farmers Automobile Insurance Company, Sioux 
City, Ia. Capital $100,000. 

Farmers Crop Insurance Company, Topeka, Kan. 
(Wind, Hail.) 

Farmers Insurance Company of North Dakota, 
President, O. A. Olson. 

Farmers Mutual Automobile Insurance Company, 
Lake Elmo, Minn. 

Farmers Mutual Live Stock Insurance Company, 
Kansas City, Mo. 

Gopher Mutual Casualty Company, Duluth, Minn. 

Great American -Accident Insurance Company, 
Omaha, Neb. 

Great Lakes Mutual Automobile Insurance Com- 
pany, Saginaw, Mich. President, J. S. Symons; sec- 
retary, Carl Gamble. 

Great Northern Health and Accident Insurance 
Company, Indianapolis, Ind. (Mut. Acc., ete. B.) 

Harvester Mutual Insurance Corporation, Chicago, 
Ill. 

Hawkeye Mutaul Hail Insurance Association, Ft. 
Dodge, Ia. 

Hoosier Mutual Automobile Insurance Company, 
Princeton, Ind. - 

Ice Dealers Mutual Insurance Company, New York 
City. President, J. W. Scott; secretary, Harold W. 
Cole. 

Inter-State Liability Insurance Company, Rock 
Rapids, Ia. (Auto.) Capital and surplus $200,000. 
Secretary, E. A. Tanne. 

Iowa Mutual Hail Association, Des Moines, Ia. 

Keystone Indemnity Exchange, Philadelphia, Pa. 
(Auto, full coverage.) 

Lone Star Accident and Health Insurance Com- 


Indemnity Underwriters, 
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pany, Texarkana, Texas. 

Loup Valley Mutual, Ord, Neb. 

Manufacturers’ and Wholesalers’ 
change, Denver, Colo. (Interinsurance.) 
Plate Glass 
Capital $100,000. 

Motor Truck Club Indemnity, Los 
(Interinsurers.) 

National Automobile Insurance 
Angeles, Cal. Capital $100,000. 
Stock Insurance 
Moines, Ia. President, Dr. F. F. Parker. 

Nebraska State Health and Accident 
Company, Omaha, Neb. 

Niagara Casualty Company, Chicago, III. 

Norwich Union Indemnity Company, 
City. Capital and surplus $1,000,000. 
Walter G. Falconer. 

Old Bay State Insurance Company, Concord, Mass, 
Capital $200,000. 

Postal Casualty 
Capital $25,000. 
Credit Indemnity 


Indemnity Ex- 


Massachusetts Insurance Company, 
Boston. 


Angeles, Cal. 
Company, Los 


National Live Company, ‘Des 


Insurance 


New York 
President, 


Company, Grand Rapids, Mich. 


Reciprocal Exchange, St. Louis; 
Mo. 

Reliance Mutual Insurance .\ssociation, Des Moines, 
Iowa. 

Reserve Mutaul Casualty Company, Chicago, III. 
Accident and Casualty Company, Des 

Capital $300,000. President, G. F. 
Tincknell; secretary and treasurer, T. C. Bassett. 

Southwestern Automobile Insurance Company, Los 
Angeles, Cal. Capital $100,000, 

Standard Automobile 
cennes, Ind. (Interinsurers.) 

State Automobile 
apolis, Ind. (Interinsurers.) 

State Automobile Insurance Association, Des Moines, 
Ia. (Auto Underwriters, Att’y-in-fact.) 

State Mutual 
field, Ill. 

Texas Indemnity Company. 
Mutual 


Security 
Moines, Ia. 


Insurance Association, Vin- 


Insurance Association, Indian- 


Hog Insurance Company, Spring- 
Capital $25,000. 


Threshermens Insurance Association, To- 
peka, Kan. 
United 

apolis, Ind. 
United Automobile 


Rapids, Mich. 


Automobile Insurance Association, Indian- 
Grand 


Pres- 


Insurance Company, 
Capital and surplus $300,000. 
ident, E. P. Whitney; secretary, J. K. Miller 

United Shoe Manufacturers Reciprocal 
Exchange, St. Louis, Mo. 

United States Automobile Insurance Company, Des 
Capital $100,000. 

Wisconsin Automobile Mutual Indemnity Company, 
Monroe, Wis. 


Indemnity 


Moines, Ta. 


PROJECTED COMPANIES 
American Automobile Underwriters, Chicago, Ill. 
\tlas National Falls, 
S. Dak. Capital $200,000. (Full auto. coverage.) 
Colonial Casualty Company, New York. 
. G. Herman. 


Insurance Company, Sioux 
President, 
C. C, Cozine; secretary, | Capital, $350,- 
000, 

Columbia New York. 
$800,000. 


Casualty Company, Capital 


Co-operative Casualty Company of. America, Lan- 
caster, Pa. : 

Continental Live Stock Insurance Company, Sioux 
City, Ia. President, John L. Ricketts; 
H. A. Barr. Capital $500,000. 

Corn Belt Live Stock, Des 
$500,000 


secretary. 


Moines, Ia. Capital 
Drivers 
Ohio. 
Craig. 


Marion, 
ae 


Mutual Indemnity 
President, John K. 
Capital $10,000, 

Employers Mutual Insurance and Service Company 
(Strike 


Company, 


Peters; secretary, 


of Baltimore President, Edward C. Meyers. 
insurance. ) © 

Equitable Accident Company, Boston. (Revived.) 
Equitable Casualty Underwriters, Chicago. 


$10,000, 


Capital 
Federal Surety Company, Davenport, la. President. 
Charles Shuber; secretary, James Townsend. Capital 
$300,000, 


Granite Manufacturers Mutual Barre, 


Vt. 


Home 


Indemnity, 


Casualty Company, Denver, Colo. Capital 


$500,000. 
Hotel Mutual Liability Insurance Company, Boston 
President, J. L. Damon; secretary, M. Hf, Barton. 


THE SPECTATOR 


Income Guaranty Company, © Indianapolis, Ind. 


(Assessment) 
North 


Insurance America. 


$500,000. 


Company of Capital 


Lake Superior Underwriters, Duluth, Minn. (Re- 
cip.) 

Liberty Mutual Life and Health, Savannah, Ga. 

Michigan Assurance Associates, Flint, Mich. Capital 
$500,000, 

Michigan Reciprocal .\ssociation, Detroit, Mich. 

Mid-West Automobile Indemnity Association, Free- 
port, Ill. (Interinsurers.) 

Motor Car Mutual Casualty, New York. 

National Bonding and Insurance Company, Cedar 
Rapids, Ia. President, Richard Lord; 
C. Torgeson. Capital $1,000,000. 

National Liability, Jersey City, N. J. 

National Mutual Insurance Company, Chicago, III. 

Ohio Casualty Insurance Company, Hamilton, 
Ohio. Capital $200,000. (Full auto. coverage.) 

Seaboard Fishermens Mutual Liability, Camden, 
5 oan a 

Southern Mutual Accident, Austin, Texas, 

State Mutual Liability, Newark, N. J. 

Union Indemnity Company, New Orleans, La. 
President, W. Irving Moss. Capital $500,000. 

United States Indemnity Company, 

City. President, Harry B. Dyer. 

Victory Casualty 
Capital $100,000. 

Wisconsin 
son, Wis. 


secretary, A. 


York 


New 


Jacksonville, Fla, 


Company, 
Live Stock Insurance Company, Madi- 
Capital $25,000. 


RETIREMENTS AND CHANGES 


American Liability. Company, Cincinnati, O., in- 
creased its capital from $100,000 to $200,000. 
Appomattox Casualty Company, Petersburgh, Va., 
discontinued business June, 1919. 
International Life 
ceased business in June, 1919. 


Bankers Assurance Company 


Boston Casualty Company, Boston, Mass., reduced 
its capital from $125,000 to $100,000. 
Bonding and Insurance Company, 
sured at a later date) increased its capital from $500,- 
000 to $750,000. 


Chicago (rein- 


Chicago Bonding and Insurance Company merged 
with the American Bonding and Casualty Company, 
Sioux City, Iowa, and assumed the latter’s name. 
Contractors Mutual Liability, Boston, changed its 
name to the Federal Mutual Liability. 
Equitable Surety Company of Missouri, liquidated. 
Fidelity and Casualty Company of New York, in- 
creased its capital from $1,000,000 to $2,000,000. 
Hartford Accident and Indemnity Company, capital 
increased from $80,000 to $1,000,000. 
Hartford Live Stock, Hartford, 
from $200,000 to $500,000, 
of North 
a casualty company with capital and surplus of $500,- 
000 


increased capital 


Insurance Company America organizing 


Kansas City Casualty, Kansas City, Mo., amalga- 
mated with the Indemnity Corporation, 
Kansas City, taking the latter’s name. 


Employers’ 


London and Lancashire Indemnity Company again 
writes workmen’s compensation insurance. 

Michigan Employers Casualty, 
capital from $100,000 to $200,000. 

Mutual Security Company, Waterbury, Conn., dis- 
solved, 


Lansing, increased 


National Life, Vermont, starts writing disability in- 
surance. 


National Surety Company, New increases 


York, 


“capital stock to $5,000,000. 


National Union Fire Insurance Company starts writ- 
ing hail insurance. 

New Amsterdam Casualty Company 
capital from $1,000,000 to $1,252,000, 

The New York Plate 


$300,000, 


enlarged its 


Glass increased capital to 

Peninsular Guardian Life and Accident Insurance 
Company of Detroit changes its name to the Clover 
Leaf Life and Accident, 

Phoenix Mutual Life writes disability insurance. 

United States Fidelity and Guaranty 
Laltifhore, increases capital to $4,500,000. 
Stock Insurance 
Ill., taken over by Kaskaskia 
Company of Shelbyville. 


Company, 


Western Live Company, Peoria, 


Live Stock Insurance 
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Columbia Casualty Completes Organization 

The Columbia Casualty of New York, 
which has been formed by parties interested 
in the and Guarantee 
Corporation of London, has completed or- 
ganization, elected officers, been examined 
by the New York Insurance Department, 
and 


Ocean Accident 


is now awaiting the issuance of its 
It has a capital of $800,000, and a 
net surplus of $400,000, and will write the 
line as the Accident. Its 
President, Charles H. Neely. 


license. 
same Ocean 
officers are: 
United States manager of the Ocean; vice- 
presidents, Collins Frank G. 
Morris, manager of the 
secretary, J. F. 
the Ocean, and 
committee, Oscar 


Henry aid 
Ocean; 
actuary of 
chairman of the finance 
Ising, chairman of the 
board of trustees of the Ocean. 


assistant 


Ranges, chief 


The com- 
pany will rightly organize an agency plan 
of its own, 

To Copy N. Y. State Insurance Fund 

The 
Insurance Fund in New Jersey similar to 
that organized in the State of New York 
has been suggested to the legislature now 
from 
The executive added that if the 

found to be 


creation and operation of a State 


in session in a message Governor 
edwards. 
fund practicable the 
workmen’s compensation system would be 
that concerned in 
would that 
are acquired by various companies operat- 
ing in the State. 


were 


abolished, so persons 


compensation receive monies 
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WORDS IN SEASON 


The Prophet of Self-Denial Should Begin 
With His Own Pocket Money 


AID TO EFFECTIVE SALESMANSHIP 
An Officer of a Life Insurance Company Who 
Proved to be False to His Own Teachings 

Not so many years ago the president of a 
life insurance company died, and to the 
amazement of those who were not intimate 
friends it was discovered that he left no 
property, except one life insurance policy 
for a petty amount, and that his debts at 
his death absorbed all of the life insurance 
money. For many years this man had re- 
ceived a large income, and for many years 
he had preached to the public in his com- 
pany’s circulars the imperative duty of self- 
denial for wife and children, yet at the 
death of this hypocrite of economics his 
friends gathered together and gave fancy 
figures for his personal effects so that an 
invalid widow should have something to 
stave off absolute penury. 

As an officer of a life insurance company, 
this man was unique, for as a rule life com- 
pany Officers carry all the life insurance 
they can swing. But although this is proba- 
bly true of most life company officials, it is 
very far from being true with many agents. 
Many agents are daily acting and speaking 
the part of hypocrites. Not infrequently an 
agent will die and leave life insurance which 
is so utterly inadequate for the needs of his 
family that almost immediately they are 
reduced to the most desperate straits. 

One of the reasons for the lack of success 
of many agents is that life insurance for 
themselves has not dug its hooks into their 
recognized personal needs. If you do not 
appreciate your own need for the doctrine 
you preach, it is not likely that you will 
make many converts. The professor in a 
college who does not care for study will 
prove a poor teacher, just as a swimming in- 
structor who cannot swim himself is not 
very likely to teach the art to others. 


A SpiriTUAL MAINSPRING 


All success and failure im life goes back 
into the interior of the individual; it is only 
slightly dependent upon outside things. 
This interior is given various names: the 
mind, heart, consciousness and soul. What- 
ever we call it, it is the force which brings 
action and success; a kind of spiritual main- 
spring of the mechanism of a man’s move- 
ments, physical and mental. Ifa man really 


desires success, he has the means for creat- 
ing success, and those means are within 
him, never outside.. He can never be en- 
thusiastic concerning his particular vocation 
or very successful in that vocation, unless 
the vocation has become the major portion 
of his inner consciousness. The artist or 
artisan is only succesful in the meaure that 
his art or his craft is really a major and 
integral portion of himself; he must be the 
lover of his own work before others will 
care for it. 

There is no trade or art where the inner 
self is so productive of success or of failure 
than the trade or art of salesmanship. If 
you are selling water filters, for example, and 
you have one of the filters in your own 
home, and you and your family delight in 
the sparkling pureness of the water, no 
matter if you are the worst of stammerers, 
or have any other serious impediment of 
speech, you can sell that filter to anybody 
who needs a filter. During the war an in- 
ventor produced a shield that he said was 
proof against rifle bullets, but When it was 
suggested that he should risk his own life 
behind the shield he refused. There was 
little chance that the inventor would sell 
his device, but if he had allowed himself to 
be shot at, and the shield had proved effec- 
ive, he could have had it adopted by the first 
Government he offered it to. So it is with 
everything that is sold; and the seller will 
not sell many of his wares if those wares 
are not good enough for himself personally. 

You can say, of course, that men do sell 
fake stuff, like crooked stocks and bottom- 
less marsh building lots on the fringe of 
nowhere. But if you could follow the careers 
of the promoters of fakeness, you would 
find that they generally end up a dingy 
flight of stairs in a “down-and-out” lodging- 
house, or even in a stone mansion, where 
iron-barred doors and windows prevent an 
easy exit. When men sell commodities they 
do not personally believe in, they are enter- 
ing a trail that leads almost surely to penury 
—or worse. Burglars will tell you that the 
career of a second-story man generally 
begins with fleecing a companion on a 
crooked deal. 


THE STRAIGHTEST OF GOODS 


Now modern life insurance is the straight- 
est line of goods ever offered to the public. 
Probably there is nothing sold with so 
slight a margin of profit, if there can be 
said to be any profit whatever, as modern 
life insurance. Therefore the agent who 
does not believe in the value of the com- 
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modity he sells must be a very stupid man. 
He has only to examine the records of his 
own company to find out that he is hawking 
about the streets goods more than a yard 
wide and of the purest silk, clean through; 
indeed, he can be said to be selling refined 
gold that has not the trace of an alloy. But 
although he may appreciate the value for 
another of the goods he offers, very fre- 
quently that value has not gripped the sense 
of his own needs, so that for his own family 
he is willing to make any appreciable sacri- 
fice whatever. The wonder is that an agent 
of this kind ever sells enough insurance to 
obtain money to pay his rent and his milk 
bill. 
PERSONAL SELF-DENIAL 

An agent with an income of five thousand 
dollars, and holding possibly a life insurance 
of the same amount, will frequently solicit a 
business man with the same income for a 
twenty or twenty-five thousand dollar ap- 
plication. Although he may not realize it, 
his own mental attitude concerning life in- 
surance will absolutely vitiate his arguments. 
The first thing for that agent to do is to 
increase his own insurance to something in 
accord with what he undertakes to solicit 
from others. Until he has self-denial 
enough to do this, it is impossible that he 
should meet with the success to which he 
thinks himself entitled. 

How much life insurance an agent can 
carry must be left to the individual, for the 
circumstances of all men, even those with 
the same income, are utterly different. But 
until the agent realizes for himself the value 
of life insurance so that he is willing to 
make considerable self-denial for his own 
family his arguments will never have the 
weight that they can and should have. 

The prophet of self-denial can never 
make his words carry with conviction unless 
he knows personally the virtue of what he 
preaches. The doctrine of “He that hath 
two coats let him impart to him that hath 
none” can never be preached effectively to 
shivering and coatless men by a prophet 
who is attired in two fur-lined overcoats. 





New John Hancock Building 

Plans for the new John Hancock building 
to be erected in the Back Bay just opposite 
the Public Gardens have been published 
in a Boston daily, and show a magnificent 
structure, worthy of a place in the Copley 
Square section of Boston, one of the most 
beautiful business locations in any Eastern 
city. 








THE NEW YORK LIFE 





Greatest Financial Institution’s Progress 
Shown by Annual Statement 





DISCONTINUES BUSINESS IN RUSSIA 





Living Policyholders Received More Than Double 
Amount of Death Claims—Low 
Expense Rate 


A year of reconstruction in life insurance 
after a period of world warfare and destruc- 
tion of human life by a pandemic of influenza 
and pneumonia is told in the seventy-fifth an- 
nual statement of the New York Life Insurance 
Company, issued as of December 31, 1919. The 
year just closed was replete with many com- 
plexities in the insurance world, and these all 
had to be threshed out with some hope ‘of ade- 
quate solution in the best interests of the policy- 
holders by those responsible for the manage- 
ment of individual companies. Perhaps of 


greatest importance to the insurance world were - 


the readjustments attendant upon the taxation 
of business, Government operation of railroads 
and the depreciation in the market valuation of 
high-grade securities. These three factors are 
closely interrelated and each had to be consid- 
ered in its relation to all. ; 

The New York Life, the largest financial in- 
stitution in the world in point of assets, which 
aggregated on January I, 1920, some $961,022,- 
120, serves as an excellent example of the man- 
ner in which the three factors above referred to 
affect the business of life insurance. Due to 
excessive expenditures and fallen income, the 
railroad industry has been quite demoralized; 
and as much of the funds on which they were 
built was derived from the investments of 
policyholders’ money, life insurance assets were 
directly affected by the unfortunate reverses 
of the railroad industry. Furthermore, the 
present federal tax laws have caused a revolu- 
tionary change in the character of securities to 
which persons of large income have in the past 
turned, with the result that market values of 
many high-grade bonds have temporarily fallen 
to an unusually low level. 

With a very large share of their reserves 
invested in bonds of failroad companies and of 
the allied governments, many of which are now 
valued considerably below par, it became neces- 
sary for insurance companies to exercise great 
care in the selection of investments in order 
that full reserve standards for the protection of 
policyholders would always be maintained. 

The New York Life holds Liberty bonds and 
Victory notes aggregating more than $100,000,- 
000 in value. In order to turn over to the Gov- 
ernment the funds necessary for the successful 
prosecution of the war in such sums as_ this 
tremendous investment indicates without entail- 
ing serious disturbance to existiig assets, the 
judgment of the wisest financial managemeut 
was essential. 

During 1918-19 the New York Life closed 
practically all of its European offices and re- 
stricted its operation to the United States and 
Canada. The business previously written in 
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England, France and Spain has been fully pro- 
tected and cared for. In Russia the Soviet gov- 
ernment has nationalized the life insurance busi- 
ness, and consequently has assumed full re- 
sponsibility for the risks formerly held by -the 
New York Life, being some 27,801 policies for 
$64,147,233 of insurance. The reserves on this 
business were largely invested in Russian se- 
curities which have been taken over by the 
Soviet Government, and accordingly deducted 
from the assets of the New York Life. This 
in a measure accounts for the decline in the 
total admitted assets of the company as com- 
pared with the showing on January 1, I910, 
although actually policyholders individually 
have gained in the relative strength of the com- 
pany, the reserves for each policy outstanding 
having increased. 

Agents for the New York Life wrote 212,048 
new policies for $543,484,505 of insurance dur- 
ing 1919. The average amount of each policy 
was $2564, a considerable increase over the 
average amount insured under contracts issued 
in 1918, indicating that not only are more peo- 
ple taking advantage of the facilities of the 
New York Life, but they are applying for 
larger amounts of*protection. The new busi- 
ness for 1919 exceeded that written in 1918 by 
about $200,000,000, while the number of policies 
increased by nearly 70,000. The total insur- 
ance in force increased by $353,237,517, so® that 
the outstanding policies, numbering 1,456,194 
on January I, 1920, aggregated $3,127,920,086 of 
insurance. fhe gain of about 65 percent of the 
new business issued in the case of a company 
as old as the New York Life is evidence of a 
high rate of persistency. 

While the epidemic of influenza and pneu- 
monia reached its peak in the closing months 
of 1918, there were many deaths in the first 
three months of 1919. The New York Life 
paid $38,349,009 for death claims in I919, a 
large share of which were due to influenza 
losses on lives of young persons who had only a 
short time previously passed successfully severe 
medical tests which showed these people to be 
in good physical condition. The actual mor- 
tality experience was well within the expected, 
however. Living policyholders received in an- 
nuities matured endowments, surrender values 
and dividends a total of $77,825,612, of which 
$31,698,688 was in dividends alone. Total pay- 
ments to policyholders amounted to $116,174,621. 

The new business of the New York Life is 
secured at such low expense that under the 
amended Armstrong laws the company is now 
able to write new insurance in an amount 
several times as large as that originally allowed 
when these laws were passed in 1906. All ex- 
penses are paid out of income derived from 
other sources than premiums, so that the policy- 
holders get maximum of benefits for every cent 
they pay. 

Last year the income from premiums in- 
creased by over $14,000,000, the total receipts 
from this source being about $2,500,000 a week. 
Total income in 1919 was $177,256,322, while 
the amount laid by after paying all claims and 
expenses was $1,813,360, and it is worthy of 
note that among expenditures was $27,380,000 
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for the return of money borrowed to purchase 
Liberty Bonds. 

The following tabulation setting forth some 
of the more important items in the. annual 
statement for 1919 give some idea of the magni- 
tude of this company: 


BUSINESS AND STANDING FOR IQIQ 


Premiums on new policies....... $23,858,319 
Renewal premiums .............. 97,849,279 
Annuities, disability and double 
indemnity premiums............ 3,006,608 
Total premium income........ $124,714,296 
Interest and vents. ...<0c0% sie ee 43,226,696 
URE ANCOMC) oo 605.0% 0c ols. canes were 10,684,670 
MOkal INCOME =<(, oso he-w ae o ee $177,256,322 
Pala aor death Claims’... «e+ 38,349,009 
Paid for endowments............ 22,011,834 
Paid: for annuities, etc... >... 6. 1,744,065 
Paid for surrender values........ 22,371,025 
Paid for GividendS= .<..0760.4). +04 31,608,688 


Total payments to policyholders $116,174,621 


EncOMeRAIGIDY.. ¢ 304-6 56 cn teed 1,813,360 
Total admitted. assets..........0. 961,022,120 
Reserves on policies.............. 757,098,302 
Dividends payable in 1920........ 32,045,770 
Dividends payable in subsequent 

MEALS Preece gisvelsats tate ihe a Nate wie 90,157,064 
Reserves for other contingencies. . 44,717,968 
New paid-for business 212,048 

MOMCIES BLOT. kn sews raters ie eee 543,484,595 


Insurance in force January I, 1920, 
1,456,194 policies for.......... 
The New York Life paid out over $2,800,000 

in taxes in various kinds last year, of which 
$697,360 went to the Federal Government. This 
enormous toll on the thrift of the American 
people is a burden the injustice of which should 
repeatedly be pointed out to policyholders, who, 
by voluntarily taxing theniselves for the pro- 
tection of their families, are relieving the State 
and Federal Government of great burdens and 
responsibilities. The taxation of insurance 
benefits is provided for even in the case of 
named beneficiaries where the insurance ex- 
ceeds $40,000, and this is a levy which is so 
palpably discouraging to habits of thrift and 
foresight as to be unsound and against public 
interest in itself, aside from the grave doubt as 
to its actual constitutionality. 

On the basis of three hundred working days 
to a year, the transactions of the New York 
Life each day show that the company received 
from policyholders an average of $415,381 and 
$179,704 from other sources each day; the 
average total daily income being $590,854; daily 
payments for death claims averaged $127,830, 
while living policyholders received $259,418, the 
average daily payments under policy contracts 
being $387,249. The average daily production 
of new business was 707 new policies for 
$1,811,615, while the daily increase in amount 
of insurance in force was 412 policies for 
$1,177,458. 

Below is a summary of the gains made in a 
number of important items in 19190: 


3,127,920,086 


INCREASES IN IQIQ 


Premiui incomes < oe cs 00s ie $14,575,501 


Interest and rents................ 1,725,810 
IDEAE” ClANEIS 6. 6 cscs ee oc. 3,278,851 
Payments to living policyholders.. 15,195,914 
Dividends to policyholders........ 7,605,032 
Total payments to policyholders:.. . 18,474,765 
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Admitted assets (decreased)......—$34,065,165 
Policy and annuity reserves....... 402,450 
Contingent reserves............... 684,286 
INGero BUSHIESS. + ./55 de cekeh cs once 192,707,075 
Insurance in force 123,562 policies 

MOK corte distor ones vider tule casleeea 353,237,517 


The above figures, when compared with the 
results of other companies, show that the New 
York Life’s gains alone represent a new com- 
pany larger than any one of some 210 companies 
already in existence. The company has set aside 
large contingency reserves for the protection 
of its policyholders against any emergency that 
might arise. 

Established in 1845, the New York Life has 
closed its* seventy-fifth year and enters the 
fourth quarter of the century with unusually 
bright prospects. The following table gives a 
resumé of its transactions since 1845: 


RESUME For 1845-1919, INCLUSIVE 


Premium income received....... $2,208,792,249 
Paid tor death clatms.....<...- 615,147,804 
Paid to living policyholders...... 835,725,022 
Total payments to policyholders. 1,450,872,826 
Assets January 1, 1920..........: 961,022,120 
Total benefits to policyholders... 2,411,894,946 
Excess of benefits over premiums. 203,102,697 


While policyholders have paid the enormous 
sum of over two billions of dollars for protec- 
tion since the company’s organization, the bene- 
fits received by them, including the amount held 
for their protection, is nearly ten per cent 
greater. Death claims have exceeded $615,000,- 
000, while living policyholders received more 
than $835,000,000, or an excess of $220,000,000, 
over death benefits, indicating clearly that life 
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insurance is decidedly not a game of dying to 
win. For every dollar the policyholders have 
paid the New York Life has paid or is holding 
for their benefit $1.09. The foregoing demon- 
strates the enormous service that the New York 
Life is performing for its policyholders and for 
the public, whose confidence it has. The com- 
pany now enters its seventy-sixth year under 
conditions more favorable than ever Before. 


Salesmanship Congress in Chicago 

The Chicago Life Underwriters Associa- 
tion is preparing a 64-page pamphlet, 
giving a verbatim report of the addresses 
delivered at its recent salesmanship con- 
gress. One copy will go to each member 
of the association and the others will be 
given to the companies and general agents 
who contributed the $1,600 which the con- 
gress cost. It is recalled that the Mutua! 
Benefit Life furnished’ by far the largest 
proportion of speakers at the Chicago con- 
The company has so much talent 
in its membership that A. A. Drew, man- 
ager of the Chicago branch, is now prepar- 
ing for a one-day salemanship congress 
on March 1 for its own staff, all the speak- 
ers being the leading producers of the 
Mutual Benefit agencies in the other lead- 
ing Western cities. 


gress. 





FEtna Life and Affiliated Companies 

The “tna Group” comprising the 
7Etna Life Insurance Company, the A£tna 
Casualty and Surety Company, and the 
Automobile Insurance Company, all of 
Hartford, once more present annual state- 
ments indicative of strength and progress. 
The seventieth annual statement of the 
7Etna Life, the parent company, which 
writes life, accident, health, liability, and 
“@vorkmen’s compensation insurance, shows 
the following increases for 1919: Premium 
receipts, $6,158,060; assets, $13,300,612; life 
insurance in force, $219,504,842. The stu- 


pendous increase in life insurance in force 
is due to the production of $377,815,347 new 
insurance paid for during the year, and 
represents co-operation and work bythe 
officials and agency force of the company. 
The life insurance in force on January 1. 
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1920, was $892,676,310. The assets were 
$163,097,719; surplus to policyholders was 
$17,455,273. 

The Etna Casualty and Surety Company 
writes accident, burglary, fidelity, health, 
liability, plate glass, steam boiler, surety, 
workmen’s compensation, and marine in- 
surance, and in its thirteenth annual state- 
ment shows assets of $13,993,117, an in- 
crease of $1,510,965. Its premium reserve 
amounts to $4,322,865. Its net surplus is 
$33,465,204, which with a capital of $2,000,- 
000, gives a surplus to policyholders of $5,- 
405,204. ’ 

The Automobile Insurance Company is 
the youngest of the trio, and shows large 
increases in practically every item in its 
seventh annual statement. The assets 
amount to $11,022,207, an increase of $1,- 
806,007. The premium reserve is $4,235,799, 
a gain of $971,897. Its net surplus, after 
providing for all liabilities, is $2,055,551, 
and the surplus to policyholders, including 
$2,000,000 capital, is $4,055,551, a substantial 
increase of over $200,000 during the year. 
The Automobile writes a general fire, inland 
marine and automobile business, including 
riot, civil commotion, and explosion. At 
the close of 1919, the combined assets of 
the affiliated companies were $188,113,305, 
and its premium income was $71,928,843. 
The companies have paid $388,308,351 to 
policyholders since organization. The 
“7Etna Group” is able to afford protection 
against every form of disaster on lives or 
property, and gives unexcelled service to 
numerous policyholders. 





—The Zurich Accident has opened a branch office in 
St. Louis, where it was formerly represented by the 
Commonwealth Insurance Agency. 





Insurance Sales Letters 


Open the way to real- business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
RE 
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tection of the family but very directly for the 
benefit of the State. The Government in taxing 
life insurance indulges in the barbarism of tax- 
ing a tax. It would be scarcely more unsound 
for the Government to tax its own income. 

(2) Death duties can readily destroy a per- 
fectly solvent estate unless cash can’ be raised 
quickly. Life insurance can quickly provide 
cash, but the laws limit and hinder its use. 

(3) A policy taken to replace in part the 
value to a corporation of an exceptional man 
may under the Federal Income Tax yield only 
twenty per cent to the corporation, the Govern- 
ment taking eighty per cent. 

(4) The States also collect heavy death duties 
on insurance payable to estates. 

All these taxes are in addition to the $27,- ° 
000,000 of taxes referred to in the first query; 
they are economically unsound and silly. 

I speak of them because with your present 
keen interest in life insurance it is time that 
your representatives at Washington and in your 

State Capital heard from you. 


LIFE INSURANCE TAXATION 


President of St. Louis Life Underwriters 
Association Criticises Taxation Warning 





PRES. KINGSLEY’S POSITION UPHELD 





Inspector Hamilton Cooke Manitains That Public 

Should Be Advised of Onerous Tax Burdens 

In publishing the annual statement of the New 
York Life Insurance Company in the daily 
newspapers and in magazines, President Darwin 
P. Kingsley availed of the opportunity to ad- 
dress policyholders and the public upon the sub- 
ject of taxation in its bearing upon life insur- 
ance, as follows: 


Bur Do You REALIZE 


1. That for the mere privilege of rendering 
this economic service our life companies will be Prestpent CALKins CRITICISES PRESIDENT 





WANTED 


to get in touch with Life 
Insurance <Agents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 








taxed in 1920 (between the States and the Fed- ne eS 





eral Government) upwards of $27,000,000? 

2. That Federal laws are purposely so 
framed that the use of life insurance to protect 
estates is not encouraged. Immediately follow- 
ing death the Federal Government exacts heavy 
cash payments whatever the character of the 
estate. Without life insurance such payments 
are always difficult and sometimes impossible? 

3. That the proceeds of life insurance must 
under the Federal law be included in the de- 
cedent’s estate and taxed accordingly—unless 
payable to named beneficiaries ; in that case such 
proceeds are exempt up to $40,000? 


Just A Worp Azout THOSE QUERIES 


(1) A life insurance premium is essentially 
a tax, voluntarily levied, primarily for the pro- 


R. H. Calkins of St, Louis, agent of the 
Northwestern Mutual Life, thereupon addressed 
a letter to the members of the St. Louis Life 
Underwriters Association, signed by him as 
president, reading as follows: 


t 


Doubtless you have seen the advertisement of 
the New York Life in the Globe-Democrat of 
the 18th instant, the effect of which would seem 
to be to warn the public against buying life 
insurance, or at least to hesitate because of 
taxation. 

I shall not presume to discuss the psychology 
of such advice from a life insurance company, 
but feel bound to advise you that paragraph 
three, illustrating the effect of taxation upon 
corporation life insurance policies, is grossly 
incorrect. 

Assuming the worst possible condition, 
namely, a policy of ordinary life insurance car- 
ried only one year, all of the proceeds of which 

are thrown into the highest bracket of the ex- 
cess profits tax, the result would be a tax of 
38 per cent, and not of 80 per cent, which would 
therefore net the corporation ‘62 per cent in- 
stead of 20 per cent. Adding the income tax, 
we have a maximum of 44 per cent. Where a 





TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 


Insurance paid for and 





revived during 1919... $28,431,949.00 . policy has been carried ten years the excess 
Increase over 1918....  10,612,474.00 profits credit of 88 per cent on cash value, plus 
Insurance in force...... 84,819,610.00 premiums paid, reduces fhe tax heavily. 
Increase............. 20,951,895.00 a — I presume “A advise you as to 
the workings of the tax on life insurance in re- 
oo poiticha ter ieee ene spect to estates. Your own offices have fully 
ce nt Ke equipped you in that respect. Further, you are 
Reserve Value of Policies 7,005,024.68 doubtless in full touch with the splendid matter 
Increase............. | 1,275,357.28 which has been contributed to the life insurance 
Admitted Assets........  7,982,899.08 magazines in the last eighteen months, and are 
he ie ee ea 1,161,849.52 in no need that I should counsel you to remem- 
ber that in spite of the comparatively unimport- 


ant tax burdens which it is unjustly bearing, 
life insurance is the best asset that either an 
individual or a corporation can buy. 


Total amount paid to 
policyholders and ben- 
eficiaries since ongain- 


ization. 3,983,042.72 : i. 

Amount demesne with Yous of course, know that a bill is now be- 

the State of Iowa for fore Congress providing for the repeal of the 

the security of all pol- tax on corporation life insurance, with every 
ie: 7,208,254.92 prospect of passage. 


icyholders . 
HAMILTON Cooke’s RESPONSE 


The foregoing brought out a response from 
Inspector of Agencies Hamilton Cooke, ad- 
dressed to the agents of the New York Life who 
are members of the Life Underwriters Asso- 
ciation, from which liberal excerpts are pre- 
sented below: 


The,enclosed copy of a letter from R. H. 
Calkins, stating that our president, Mr. Kings- 
ley, is warning the public against buying life 
insurance, and that he doesn’t know what he is 
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1 
to 


alking about, and that taxes imposed against 
ife insurance is unimportant, is self-explana- 


ry. 
Are the taxes unimportant? Is Mr. Calkins 


justified in criticising Mr. Kingsley for calling 
the public’s attention to the fact that the tax in 


1920 of $27,000,000 against widows and orphans, 


and the old and infirm, is an unjust burden? 


Is the percentage of taxes levied against life 
insurance, that Mr. Calkins refers to, all that 
is imposed? Let us assume that J. P. Morgan, 
who, from reliable sources, is worth over ten 
million dollars, and_carries over two million of 
life insurance, should die this year. On such 
estates under the inheritance tax laws our Gov- 
ernment collects one-fourth, or twenty-five per 
cent, of the entire estate, less a small exemption. 
Then the State comes in for a big inheritance 
tax. Then the Government collects an income 
tax on all the life insurance payable to the 
company with the exception of $40,000. 

The above is not an isolated case. It would 
apply to Wanamaker and many, many hundreds 
of other multi-millionaires who carry large 
blocks of life insurance. Do they know the 
above conditions exist? If not, are the life 
insurance companies treating them honorably 

if they fail to advise them? 

The taxes don’t reduce the salary of an 
officer of any life insurance cempany or your 
commission ; every penny “of it is taken from the 
funds of widows and orphans, and the old and 
infirm, and if you, Mr. Nylic Salesman, or the 
salesman of any other life insurance company, 
in order to make a trifling commission, if 
posted, and have failed to fully enlighten ee? 
customer, you should do so at once. Or, 
posted, and you have told him that the Ae 
miums paid on business insurance could be 
charged off as expenses the same as fire pre- 
miums paid on business property, or the pro- 
ceeds of a policy in exgess of $40,000 were not 
subject to an income tax, you have misled him. 

When “the attention of the people who, carry 
the over 30 billion of insurance in American 
companies is called to the fact that in addition 


® to the above, every State collects a tax ranging 


from $1.00 to $4.00 out of every $100 of pre- 
miums they. pay, and that many corporate cities 
collect an unreasonable occupation tax, they 
will rise up and bring the lawmakers to a re- 
alization that the sacred fund of widows and 
orphans, and the old and infirm, should not be 
so unjustly taxed. And I unhesitatingly say. 
the man engaged in life insurance who hasn’t 
the moral backbone to advise his customers as 
to why these laws should be charged is not 
worthy of their confidence. 
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February 26, 1920 
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The Equitable Life Assurance Society of 

the U. S. 

The Equitable Life Assurance Society of 
the U. S. New York, closed 1919—the great- 
est year in the society’s history—with in- 
surance gains recorded in various features 
of its sixtieth annual statement. For ex- 
ample, its new paid-for insurance issued 
surpassed that of 1918 by $181,615,878, 
having amounted to the huge sum of $454,- 
839,437; while after allowing for maturities. 
lapses, surrenders, etc., there still remained 
a net gain of $346,365,353 in insurance in 
force, the two-billion mark having been 
crossed and far exceeded with an amount 
outstanding of $2,270,903,931. Payments to 
policyholders since organization have ag- 
gregated the vast amount of $1,302,291,677. 
and last year totaled $73,990,176, ninety- 
seven per cent of death claims having been 
paid within one day after receipt of proofs 
of death, 

The society now possesses $599,423,019 
of resources, of which the insurance reserve 
requires $493,390,577. After providing for 
other liabilities, there are surplus reserves 
of $88,614,577, of which $17,191,084 is for 
distribution to policyholders in 1920, $54.- 
300,085 is held against deferred dividend 
policies and $17,123,408 is for contingencies. 

The Equitable Life provides a very com- 
plete line of life, annuity, accident and 
health policies, which are adaptable to every 
requirement for protection, including in- 
come, group, corporate, convertible, an- 
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nuity, educational, refund annuity, dis- 
ability, and non-cancellable accident and 
health contracts. The Equitable Life en- 
joys a world-wide and well-merited reputa- 
tion for its liberal treatment of its policy- 
holders. President W. A. Day and his fel- 
low officers are to be congratulated upon 
the great and increasing success of the 
beneficent organization whose affairs they 
have so ably administered. 


Life Business in Maine in 1919 


The preliminary report setting forth the 
business done in the State of Maine by the 
various life companies during 1919 shows 
an aggregate (excluding the industrial busi- 
ness’ of the Metropolitan and the Pru- 
dential) of more than $36,600,000 of new 
insurance issued, more than $174,400,000 of 
insurance in force on Décember 31 last, 
more than $6,000,000 premiums received 
and, as nearly as can be calculated, $3,131,- 
640 losses paid. The figures given are com- 
piled from advance reports and are sub- 
ject to corrections when annual reports are 
audited. They are largely in excess of 
those published for the State of Maine for 
any previous year. 





Cash: Value of a Call 


The following tabulation has been pre- 
pared by Geo. W. Ryan, till recently super- 
visor of the Graham C. Wells agency of 
The Provident Life and Trust at Pitts- 


burgh, now manager of the agency, and 
based on nine months’ experience of 266 
working days: 


Averaging the first commissions paid 
to all our agents during the period, 
for the thousands of interviews, we 
find that the net agency average earn- 
ing in the first commissions per in- 
1TERVIOWN Tet ARENE ac os sccs cas $2.68 
The five leading agents’ averaged.... 4.31 
On the same basis, adding six renewal 
commissions which each person will 
ulitimately receive, the net amount in 


money for each interview is........ 4.98 
Five leading agents’ average.......... 7.98 


On the same basis, using nine renewals 
the ultimate return per interview per 
ROTA lets oe win Bo ctw ob Bw eed 6.13 
Five leading agents’ average ......... 9.82 
Calls—on the same basis whether prospect 
is in or not: 
Netted in first commissions per agent 


PGi: CANE re ool ase afk aue vow hes owns ory, 
Five leaditig agentS. <.... 2 cccucseenece 3.42 
Adding six ultimate renewals per agent 

PiGiet CAMs a a eee Gow awe 7 ee tae 3.28 
Erve: leading agents ~...5. 0 oe cd ce teins 6.35 
Adding nine ultimate renewals per 

AREMEDEUT CAN 5 vos 50. one eases us 4.03 
Five leadinia Agents <<. o65c4 code cues 7.81 


These figures are actual, not theoretical, 
on approved delivered and paid-for business. 


Death of Mrs. K. C. Atwood 


The many friends of Kimball C. Atwood, 
president of the Preferred Accident Insur- 
ance Company of New York, will be grieved 
to learn of the death of his wife, which oc- 
curred on Monday last. 
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You Are Invited- 


The expansion program of 1920 calls for doubling cur agency force. This will mean opportunities 
for men capable of handling General Agencies which the Company will place shortly. 


The advantages of representing the Missouri State Life are many. 
A few are: 

The Company has one of the best producing forces of its size 

in the world. 

This agency force has in twenty-seven years placed on the books 

of the Company over $200,000,000.00 of insurance in force. 

The Company writes both participating and non-participating 


The Company pays dividends on Limited Payment non-partici- 
pating policies after premium paying period. 
The Company pays 5 per cent on dividends left to the credit 
* — of policies. 
The Company pays 5 per cent interest on trust funds and in- 
stallments. ~ 
The Company writes all standard and many special contracts, 
including Disability and Double Indemnity. 
The Company’s policies have unusual non-forfeiture provisions. 


Missouri State Life Insurance Company 


M. E. SINGLETON, President 
SANNA NTR 
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To consider the advantages of becoming 
identified with the Selling Forces of the 
Missouri State Life Insurance Company 


Homs Office: ‘SAINT LOUIS 
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A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 
gives SERVICE to its 


policyholders and to its 








agents. Its sound methods 
and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 
features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their: policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for goo 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 
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A LIFE INSURANCE SELLER 


J. Stanley Edwards Gives Out Letter He 
Has Found Useful 


President J. Stanley Edwards of the Na- 
tional Association of Life Underwriters 
has prepared for use in his own agency at 
Denver the following letter or leaflet. It 
couples the need of life insurance with the 
thought prominent in most men’s minds 
to-day; the influenza and the high cost of 
living. As the letter contains no reference 
to any insurance company and is not copy- 
righted, Mr. Edwards desires life insurance 
men generally to feel free to use the same 
in their own advertising, if they desire to 
do so. The letter follows: 


Dear Sir:— 

“When I was home sick last week,” said 
a well known business man, “I had plenty 
of time to think. Some thoughts were 
pleasant, and some were not. The thought 
that gave me most satisfaction was, that 
if I didn’t get down town again I had 
enough life insurance to pay my debts, leave 
my wife a comfortable monthly income and 
provide my children for their battle with 
the world. 

“Still, I wished it was more, but I re- 
membered that while you can call the doctor 
and the undertaker after you get sick, you 


have to call the life insurance agent before- 


you go to bed. Why don’t we call him 
oftener? Perhaps because he calls on us so 
often. 

“T was rather tolerant of the chap who 
signed me up for life insurance—did it 
partly as a favor to him, I thought. He 
tells me he makes the last call, too, as well 
as the first. After the doctor, the lawyer, 
the preacher, and the undertaker, the in- 
heritance tax collector have called, yes, 
after the friends have called and left their 
flowers and words of sympathy for the 
widow, this life insurance chap calls and 
leaves the life insurance check that takes 
care of all other callers’ bills. 

“There is an odd thing about those life 
insurance checks, he tells me; they are 
always worth one hundred cents on the 
dollar, spot cash. I see by today’s paper 
that my Liberty Bonds, the best stuff any 
American can huy, would bring less than 
par. Your widow don’t have to hunt a 
buyer, or pay a commission, or wait a while 
till the market gets better to get her life 
insurance money in full. 

“Strange men don’t load up more heavily 
with life insurance. Perhaps they think it 
costs too much. I thought I couldn’t 
afford it till that chap showed me it was 
the one great necessity that hadn’t gone up 
in price. That $1,000 costs less each year 
than a pair of shoes, said I couldn’t afford 
to be without it. I guess he was right. 

“As soon as the doctor says I may try 
again, IT am going to take $10,000 more. 

“Yours very truly, 


“P, S—Full information costs nothing. 


Use the enclosed card or phone.......... 
if ready for our doctor.” 





—"I am pleased with the paper very much, and 
wish you abundant success in your work in dissemi- 
nating knowledge to the man who wants to learn 
during 1920. I wish you a prosperous year.’’—Louis J, 
Mendelis, Wilkes Barre. 

—The Boston Association has offered a prize of 
«$300 payable through the National Association of 


life underwriters for the best acceptable scenario on 


life insurance topic for a motion picture to be put 
on at the Boston Convention next September. 
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The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The, Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOUT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits . 
Reducing Premiums 


See the new low Rates.’ 


JOHN F. ROCHE, 


Vice-President 


| The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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INSURANCE SALES CONGRESS 


Winslow Russell to Preside at Meeting of 
Agents at Kansas City Next Week 

The Life Underwriters Association of 
Kansas City, Mo., will conduct the Life 
Insurance Sales Congress to be held in that 
ctiy on Wednesday, next March 3. Winslow 
Russell of Hartford, Conn., will preside 
and licensed salesmen from all sections of 
Kansas and Misscuri have been invited. 
Following is part of the programme: 

Dr. John A. Stevenson of Pittsburgh, 
Pa., director school of Life Insurance 
Salesmanship, Carnegie Institute of Tech- 
nology, “The Phychology of Selling.” 

A. D. Hatfield, of the State Mutual of 
Worcester, Mass., “Business Insurance.” 

J. W. Perry, president of the National 
Bank of Commerce, Kansas City, Mo., “Life 
Insurance and Credits.” 

“Farmers and Life. Insurance,” A. R. 
Coburn of Chillicothe, Mo., district man- 
ager of the Mutual Life of New York. 

“Inheritance and Estate Taxes and In- 
come Insurance” will be the topics of other 
addresses. 

An inspirational address will be delivered 
by the Rev. Stuart B. Edmondson of Chi- 
cago, who was for years with the Illinois 
Life and after building up a very successful 
business resigned to enter the pulpit. 

The officers of the Life Insurance Sales 
Congress are: C. H. Poindexter, president; 
J. R. Farney, first vice-president; L. L. 
Adams, second vice-president; Charles R. 
Mathews, secretary and treasurer. 

Following are the committees: 

Executive—Wm. Hughes. chairman; J. R. 
Farney, F. L. Chesney, J. H. Monteith, Elon 
S. Clark: : 

Advisory—E. M. Somerville, A. D’ Bon- 
nifield, E. S. Villmore. ‘ 

Programme—Ira B Mapes, chairman; L. 
F. Larson, W. B. Davig, Elon S. Clark, A. 
D. Bonnifield. 

Hall—Frank Gentry, chairman; A. B. 
Colton, C. S. Stevenson. 

Publicity—C. L. Scott, chairman; W. B. 
Henderson, S. C. Pearson, Dix Teachnor, 
C. D. Mill. ; : 

Attendance—John S. Cave, chairman; E. 
K. Townsdin, Earl G. Mercer. : 

Entertainment—Jack P. Miller, chairman; 
J. F. Barr, J. P. Mullane, L. J. Spencer. 

Finance—J. P. Somerville, chairman: 
Daniel Boone, Jr.. A. C. Sweaney 


H. S. Vail’s Life Insurance Educational 
Work in Danger 

Several years ago the late H. S. Vail of 
Chicago, the actuary and life insurance 
broker, organized the League for Life 
Assurance Education. Its purpose was to 
push the study of life insurance in colleges 
and high schools and to generally popu- 
larize the positions. Mr. Vail was the mov- 
ing force of the organization and paid all 
its bills. He had worked up quite an or- 
ganization when he died suddenly last year. 
Tn his will he left an annual sum to be paid 
the league in case it was doing certain 
specified work. With Mr. Vail gone the 
officers he had induced to serve are unwill- 
ing to carry the burden, and a meeting has 
been called for March 17 in Chicago 
formally to dissolve the league. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 Insurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OFEN IN 
INDIANA, OHIO AND ILLINOIs. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to twenty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota and Minnesota. Writes both 
participating and non-participating busi- 
ness; is a good dividend payer; has up-to- 
date policy forms, and has no apologies 
to make. “Look us up in the books’’ 
and write us for an agency proposition if 
interested. 


H. W. Johnson, S. B. Bradford, 
President Sec’y-Treasurer 


‘ W. F. Weese, 
Vice-President and Agency Director 








Detroit Life Insurance Company 


Last year the greatest one in the 
history of the Detroit Life Insurance Com- 
pany of Detroit, of which progressive in- 
stitution M. E. O’Brien is president. The 
company wrote $5,222,000 of new paid-for 
insurance, and it not only largely increased 
in this item, but also in insurance in force, 
reserves, surplus and admitted assets. The 
increase in new business $1,400,000, 
and at the close of 1919 the company had 
paid-for insurance in force amounting to 
On the same date its admitted 
assets were $1,325,415. In 1919, the com- 
pany’s premium income was $572,591, and 
its payments to policyholders, $118,430. 
The total death claims paid up to Deecm- 
ber 31. 1919, were $342,601. The Detroit 
Life, which is styled “The Company of 
Service,” was last year again among the 
leading life companies as to business in its 
home State. President and General Man- 
ager O’Brien is ably assisted by the follow- 
ing officers: Vice-president and general 
counsel, Frank H. Watson; vice-presidents, 
G. H. Thomas, Ben B. Jacob and John R. 
Walsh; secretary and treasurer, James B. 
Baty; assistant secretaries, George Barnes 
and Victor A. Harrington; medical direc- 
tor, J. H. Carstairs. Mr. Walsh 
signed as supreme secretary of the Mystic 
Workers of the World to become vice- 
president and agency director of the De- 
troit Life. The company has a_ strong 


board of directors, and its recently elected 
4 


was 


Was 


$16,877,571. 


has re- 
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assistant secretaries have rendered the com- 
pany good service for many years. Busi- 
ness thus far this year is reported well in 
excess of the same period last year. 


California State Life, Sacramento 

line results were achieved last year by the 
California State Life Insurance Company of 
Sacramento, important gains having been made 
in the following’ items : In assets, $583,471; in 
surplus, $64,535; in insurance written, $3,050,- 
633; in insurance in force, $4,726,448. At the 
end of last year the company possessed $3,507,- 
478 of resources; had a premium reserve of 
$2,417,728, and a surplus to policyholders of 
$663,181, including $500,000 capital. The in- 
surance written in 1919 amounted to-$8,239,427, 
and the year closed with $30,329,045 of insur- 
ance in force. The officers have good reason to 
feel gratified over the outcome of the year’s 
work. Marshall Diggs is president, J. R. 
Kruse is vice-president and general manager, 
Dr. Thomas J. Cox is vice-president and medi- 
cal director, C.’S. Brooks is secretary and treas- 
urer, R. T, McKisick is general counsel, H. H. 
3uckman is actuary, and H. H. Bryson is assist- 
ant secretary of this enterprising institution. 


Universal Life Removes 
The Universal Life is removing from 
Mason City, Ia., to Dubuque. The change 
was authorized last summer. The Universal 
is a $2,000,000 concern of which $1,500,000 
is paid up and it is announced that the 
company is ready to begin writing business. 
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Bankers Life Out for $100,000,000 Mark 
in 1920 

The total production of the Bankers Life 
of Des Moines for the first month and a 
half of 1920 is over $10,000,000, which is 
a gain of approximately twenty-five per cent 
as compared with the corresponding period 
of 1919. The company’s agents are work- 
ing for a production of $100,000,000 for the 
year 1920, as compared with a production 


* of $80,000,000 for 1919. 


H. C. Walburn of Huntington, W. Va.. 
who recently quit the banking business to 
become a full-time representative for the 
Bankers Life Company of Des Moines, has 
demonstrated his ability in life insurance 
salesmanship by producing $35,000 of busi- 
ness in a single week. 

Pittsburgh Life and Trust Affairs 

A general settlement of the civil suits con- 
nected with the affairs of the Pittsburgh 
Life and Trust Company of Pittsburgh 
was reached Tuesday, the upshot being, jit 
is reported, satisfactory to the policyhold- 
ers and to Commissioner Donaldson of 
Pennsylvania. The risks are cared for by 
the Metropolitan Life, and it is said that 
appreciation in security values will obviat: 
the need of liens on policies. Assets of the 
Pittsburgh Life and Trust are to be turned 
over to Receiver E. E. McCall. 


Sa ; 
—Benjamin R. Hoff, banker, of Albany, N. Y., ha 
accepted the position of district agent in that city fo 
the Bankers Life of Des Moines. 
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The Metropolitan Life Insurance Company Stands First in Size and Strength 


NEAR BILLION AND HALF NEW BUSINESS 


Stupendous Increases in Insurance in Force, Assets and Income—Policyholders Now Exceed 
Twenty-One Million—Significant Features of Statement 


Much of the romance of the insurance 
business is found in its activities and prog- 
ress as told by the annual statements of the 
various companies. 
sented 


The figures there pre- 
symbols bespeaking 
thrift, benevolence and thoughtfulness on 


are as love, 
the one hand and initiative, energy, service, 
alertness and protection on the other. The 
Metropolitan Life Insurance Company, 
owned and controlled by more than 20,000,- 
000 policyholders, offers a statement which 
tells much of American life and habits. 

A year ago, all attention was being di- 
rected toward the suppression of an epi- 
demic which proved more fatal than five 
years of world warfare. At that time the 
Metropolitan Life was paying thousands of 
claims daily in all parts of the country to 
families who were greatly distressed. To 
be sure, many of the payments were for 
small sums, but they counted as much in an 
hour of need. 

The after-effects of the epidemic began 
to tell, in the early months of 1919, in the 
returns of new business that were reported 
to the home office. Thousands of old 
policyholders made application for larger 
amounts of insurance; while others who had 
been lax in their premium payments saw 
the necessity for constantly keeping their 
insurance in force by prompt payment of 
premiums when due, and those who had 
never carried insurance made application. 
Surveying the year as a whole, the result 
of this unusual demand for more protection, 
so far as the Metropolitan’ Life was con- 
cerned, the the 
volume of new business by any single en- 


was issuance of largest 


terprise in the history of the insurance 
the time in its 
than fifty years of existence, the total ordi- 
nary insurance in force now exceeds that 
of the industrial department. 

The total new business issued and re- 
vived aggregated 3,884,835 policies for $1,- 
418,681,493, of which more than $910,000,- 
000 was ordinary. These figures typify the 
forethought of nearly four million Amer- 
icans, most of whom are wage-earners, and 
serve as a concrete example of the thrifty 
habits that prevail among them, despite the 
numerous claims of extravagance that have 
been made recent The 
total number of policies now in force on 
the books of the Metropolitan Life is 21,- 
770.071 covering insurance for $5,343,652,434. 
representing an 


business. For first more 


during months. 


increase in insurance in 
force of $914,140,618, or nearly seventy per 
cent of the total new issues, indicating a 
very low lapse ratio. The Metropolitan’s 
new business aggregated a sum greater than 
the total amount insured by all but a few 
of the older companies, and its total insur- 


ances are larger than those of any other 
company. 

In a year of great uncertainties, the man- 
agement of the Metropolitan Life, through 
the 


made wonderful gains in assets and income. 


care in selection of its investments, 
Total admitted assets increased during the 
year by $89,367,127 to the total of $864,- 
821,825; income from all sources increasing 
by $54,510,180 to $254,728.943, of which $39,- 
203.509 was derived from interest and rents, 
while $182,489,932 represents premium re- 
ceipts from policyholders. 

Total payments to policyholders in 1919 
showed a decline of $8,809,384 as compared 
with the figures for 1918. 
the fact that in 
mortality responsible for 
like $20,000,000 in claims. 
policyholders in 


This was largely 
1918 the 
something 


due to excess 
was 
The payments to 
totaled $73,581,760. 
claims the 


I9IQ 


After paying all expenses and 
company laid by $85,551,404 out of income 

Below 
important items appearing in the annual 
statement of The Metropolitan Life as of 


December 31, the in- 


will be found some of the more 


1919, together with 


creases during the year: 


FINANCIAL STANDING AND 
Admitted assets 
Increase in year 
Reserves on policies 
. Increase in 3 
Surplus funds 
Increase in year 
INSURANCE ACCOUNT 
New business written and revived: 
Ordinary 656,279 policies for 
Industrial .... 3,228,098 policies for 
Group 458 policies for 


RECORD IN 1919 
$864,821,825 
89,367,127 
814,758,964 
91,660,469 
29,085,337 


> (26 492 
2,036,42° 


$788,100,827 
508,590,405 
121,990,261 


$1,418,681,493 


565,768,352 


3,884,835 
Increase over 1918 


Amount 


$2,629,095,771 
> 


Insurance in force: Policies 
Ordinary 2,497,474 
Industrial 19,272,603 
Group 594 
Total 21,770,671 $5,343,652,434 
Increase in insurance in force: 
Policies 
Ordinary 479,078 
Industrial 1,506,758 
Group 446 


Amount 
$604,013,958 
232,789,509 
77,387,151 


$914,140,618 


Total 1,986,410 

RECEIPTS AND DISBURSEMENTS 

Premiums received: 
Ordinary 
Industrial 


$88,435,529 


94,054,403 


Increase in year 


Interest and rents 
Other income 


Total income 
Increase in year 


Payments to policyholders: 
Death claims 
Endowments 
Annuities, disability benefits, etc 
Surrender values 
Dividends and bonuses 


$48,494,541 
12°568,664 
545,179 
7,621,035 
4,352,341 


Total payments to policyholders. ... $73,581,760 
Decrease in year 8,809,384 
$85,551,404 


Income saved 


_claims, 


Life Insurance 


‘rom the foregoing it appears that the 
Metropolitan made 
assets and income than any insurance com- 


larger increases in 
pany in the world and its number of policy- 
holders is greater than any other company. 
The company placed the largest volume of 
ordinary insurance ever reported by a single 
company. 

3y reducing these gigantic transactions 
to units of a day’s business, counting eight 
hours to the day, it appears that the Metro- 
politan Life, 1919, paid 954 
issued 12,822 policies 


each day in 


and revived 


for $4,682,117, paid to policyholders and 
added to reserves $543,766.84 and added to 
$294,941.01. still 


appears that in thirty 


its assets 
further, it 
seconds a claim was paid, while $505 


Analyzing 

every 
was 
and 

con- 


policyholders 
company’s 
This record exemplifies the immedi- 


paid every minute to 


beneficiaries under the 
tracts. 
ate relief that life insurance affords in dis- 
tressing circumstances. 

During the Metro- 
politan Life has increased its annual income 


past ten years the 
by 300 per cent and has increased its in- 
surance in force in the same period by 400 
per cent. The following figures are signifi- 
cant, as they indicate the potential benefits 
that will accrue to future generations: 


THIRTY YEARS’ GROWTH 
1889 
$84,038,593 
8,597,468 
1,597,183 
1,852,432 
204,816,521 


1899 
$254,728,943 
51,070,840 
7,653,480 
4,980,704 
800,531,009 


Income 

Assets 

Surplus 

Policies in force 
Insurance in force.... 

1909 1919 

Income »796,175 $254,728,943 
Assets 277,107,868 864,821 i) 
Surplus 29,902,22 soar 
Policies in force 10,621.679 21,770,671 
Insurance in force....2,041,951,700 5,343,652,434 


The Metropolitan Life maintains an ex- 
tensive health and welfare for the 
benefit of its policyholders and employees. 
Especialy valuable to both the public and 


bureau 


the employees of the company did this serv- 
ice prove itself in the trying days of the 
influenza epidemic, and in the days follow 
ing. Visiting-nurse service among policy- 
holders was called upon to greater extent 
than ever before. Many employees whose 
health 
treatment received at Mt. McGregor Sana- 


was impaired found the care and 
restoring them 
the 


charge to either policyholder or 


torium of untold help in 
All this service is given by company 
without 
employees. 


Life Insurance and Medical Glossary 

Life insurance solicitors who find them- 
selves handicapped by lack of familiarity 
with medical terms will tind frequent use 
for a dictionary of 


pocket-size 1I10-page 


life insurance terms and medical glossary 


N. Grigg and Dr. Wil 
Fischer, published by Stone & Cox. 


compiled by B. W. 
liam J. 
Its price is $1.00 net and it may be obtained 
through The Spectator Company. 

—The third annual convention of the Guardian Life 
of America Fieldmen will be held at the Thousand 
Island House, Alexandria Bay, N. Y 


20, inclusive. 


\ugust 17 to 








Auto and Marine Insurance 


AUTOMOBILE AND 
MARINE INSURANCE 


Extracts From 1919 Statements of Fire and 


Marine Insurance Companies 
Tue SPECTATOR 








(Supplemental to lists published in 
this month.) 


Hope Mut., Providence.f1919 1,156,967 507,438 
1918 994,403 424,882 
Horticult’l, D. Moines{1919 1,486,146 101,746 
(1918 118,776 86,156 
Imperial Assur., New : 1919 1,920,207 1,262,613 
DMEMAL sptonsc cewie sieeate 11918 1,585,735 1,010,973 
Industrial Mut., Boston { 1919 657,963 344,708 
1191 592,570 326,417 
Inter-State Automobile, on 705,950 221,912 
Rock Rapids ........ 918 373,831 256,724 
Iowa Manufacturers, : es 284,116 150,205 
WARTIOO 60k os s000:0 11918 256,032 136,649 
Lumber Mutual Fire,§1919 1,510,917 1,094,184 
BORON 60 6.6:0osce eos (1918 =: 1,305,792 927,260 
Marine and Motor, Gal- 
WOON. co cccsercveces 1919 448,979 282,164 
Merchants Fire, Newf1919 3,105,713 1,477,910 
“RE EES 11918 2,786,431 1,269,113 
Merchaits Fire, In- oe 167,649 140,044 
oe (1918 141,036 127,757 
Merchants Mut., Provi-f1919 1,204,011 535,059 
eS ere 11918 1,080,816 458,104 
Merrimack Mutual, An- anes 446,100 105,920 
dover, Mass. ....... (1918 341,117 87,030 
Mill Owners Mutual, {1919 1,302,611 738,407 
PCR BROIIES.. 6-5 <i552%- 11918 1,029,990 *574,539 
Motor Car Mutual, New 
MEE sxso eb es au soe 1919 91,604 6,429 
National American Fire, 
Omaha, Neb. ....... 1919 1,162,365 907,159 
Nat’l Becueliy, Omaha. foo 519,764 388,943 
Neti bo niscunsaneek 18 479,734 404,261 
Nevada Fire, Reno..... oi 369,924 283,330 
11918 335,118 276,108 
New Hampshire, Man-§1919 9,054,147 4,013,380 
Phester sacesswaniees 11918 8,011,410 3,637,302 
Northern, New York 1919 2,282,189 874,847 
CO Pn oer Te 1918 2,047,695 793,360 
Pacific, New York..... ' 1919 2,439,225 983,499 
11918 2,150,572 877,767 
Pacific National betes 1919 519,644 478,961 
Sacramento . (1918 392,959 361,143 
Paper Mill Mut., ~ bed 520,044 256,877 
Rans-4 ree aueur on eee 420,300 211,673 
Pennsylvania |Lumber- se 1,300,412 897,551 
mens Mut., Phila.... (1918 1,190,723 754,579 
Preferred Risk eg 1919 1,061,267 778,775 
Kansas City, Kan.... (1918 854,286 764,848 
Prudential Fire, Geaien- { 1919 111,563 80,647 
ville, SS cuS cee 1918 111,259 75 7320 
Richmond, New York.. 1919 1,383,108 633,954 
(1918 1,106,119 474,181 
Rubber Mfrs, Mutual,f1919 1,045,898 521,632 
BAO. pxavenssenees (1918 902,228 467,520 
Seaboard Fire, — _ 146,927 126,370 
CEEY ~cnisgeesenenaiees 918 58,611 53,134 
Security, New Haven. fis 7,084,971 2,882,442 
1918 5,823,675 1,962,600 
Security, Davenport.. 4 1919 7955,248 290,750 
1918  +815,357 259,728 
Standard Fire, Hart- fii 1,545,590 824,852 
ROE envacsnssnse ss’ 1918 1,550,328 826,528 
Union, Buffalo ....... aa 590,698 371,109 
(1918 545,267 311,117 
Union, Pittsburgh §1919 408,860 263,174 
(1918 386,922 255,422 
Union Hispano Ameri-§1919 2,327,517 493,924 
cano de Seg., Havana (1918 525,172 311,171 
Union Ins. Society, 1 ee 4,428,388 1,225,011 
COUR. «cai wsusue ees 918 1,562,068 658,866 
Victory, Philadelphia... om 1,003,490 1,003,490 
What Cheer Mutual,f1919 1,205,377 525,567 
Providence ......... 11918 1,042,039 452,899 


* Includes permanent fund, $100,000. 
7 Includes notes for premiums, 


Rate War in St. Louis Continues 
About a year ago one of the casualty com- 
panies started a rate war in St. Louis, Mo., 
on automobile liability insurance, cutting 
rates to the extent of sixty per cent. This 


cut was met by three other big companies, 
and it is understood that these reduced rates 
are still prevalent. 
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MARINE INSURANCE LAWS 
Prof. Heubner of U. S. Shipping Board 


Gives Views to Senate Committee 

The repeal of the one per cent premium 
tax on marine insurance and the elimina- 
tion of the Shiping Board and Emergency 
Fleet Corporation is urged upon members 
of the Senate committee on commerce by 
Professor S. S. Heubner of the United 
States Shipping Board. 

Prof. Heubner points out that foreign 
companies have a broader spread, a broader 
reinsurance facility, a closer connection 
with banking and shipping interests, free- 
dom to combine, ability to write numerous 
kinds of insurance, lower taxes and lower 
overhead expense. He urges upon the 
committee the advisability of framing 
legislation that will not only lighten the 
tax burden of American companies but give 
them assistance in getting started on the 
tremendous business which lies before 
them. The immense volume of business 
that is going out of the country has acted 
as an inducement to Congress to act upon 
this matter. The Shipping Board has a plan 
for the formation of a Government bureau 
to handle marine insurance, the House com- 
mittee on merchant marine has a plan for 
the organization of American companies 
to handle all American business. At the 
hearings, both these plans have been dis- 
cussed thoroughly and masses of informa- 
tion placed at the disposal of the members. 





Western Automobile of Fort Scott, Kan. 
The Western Automobile Insurance Com- 
pany of Fort Scott, Kan., formerly the 
Western Automobile Indemnity Associa- 
tion, 
January I, 1920, assets of $329,590, with a 
premium reserve of $127,882, and a surplus 
to policyholders of $135,336. The change 
of name was decided upon at the annual 
meeting last month for greater distinctive- 


ness and because the words “automobile 
insurance” were more readily compre- 
hended by the general public than “auto- 


mobile indemnity.” 





W. J. Roberts to Get Union of Canton 
It is announced that in May next W. J. 
Roberts, United States manager of the 
Standard Marine of Liverpool, will succeed 
Willcox, Peck & Hughes of New York as 


.manager of the marine department of the 


United Stats branch of the Union of Can- 
ton, for which Marsh & McLennan are fire 
managers. 





Auto Service Association Head to Stand 
Trial 

Numerous owners of automobiles in 
Trenton and that part of Pennsylvania 
across the Delaware river from this city, 
known as Bucks county, are awaiting with 
great interest the trial in the Pennsylvania 
courts on a charge of insurance irregu- 
larities of Samuel Meyers, head of the 
Fidelity Automobilists Service Association 


26 


reports in its annual statement, dated 





Thursday 


of Philadelphia, who was recently arrested 
and held under $5,000 bail for his appear- 
ance at court. During the summer of 19109, 
scores of autoists bought Meyers’ automo- 
bile insurance policies, which, at the cost 
of $37.50, entitled a holder to a remarkable 
list of privileges. The arrest of the man 
followed complaints of many persons who 
claimed to have been duped by him. It is 
estimated that his receipts of the sale of 
the policies netted him about $75,000. 

It is claimed that the Philadelphia asso- 
ciation, of which Meyers was the head, 
agreed to provide attorneys for any kind 
of accident or suit for which an automobile 
owner was liable, and even promised good 
roads for the motorists in Pennsylvania. 
It is said that members of the association 
were also promised good prices on acces- 
sories for automobiles purchased through 
the association, an auto exchange clause 
being included so that if a member’s car 
broke down within ten miles of a service 
station of the association it was to be 
hauled to it without any charge. No serv- 
ice stations were listed. 





Automobile Mutual Officers 

The policyholders of the Automobile 
Mutual Insurance Company of Rhode Island 
have selected A. T. Vigneron as president 
and treasurer, Frank N. Phillips as vice- 
president, H. B. Vigneron, vice-president 
and assistant treasurer, and Frank M. Bar- 
ber as secretary. 
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is inherent in all 
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We are prepared 
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‘Angie. FOOD FOR REFLECTION 


in the U. S. Government Reports for 1918 and 1919 showing the remarkable gain of 





OKLAHOMA’S 


five leading crops as fcllows: 











1918 1919 Gain 
ES 5 6, 6a Faves $ 70,125,000.00 $197,600,000.00 $127,475,000.00 
Corn and Kaffir......... 62,865,000.00 174,803,000.00 111,938,000.00 
MI 355 5 aaron oe hake 66, 127,000.00 115,146,000.00 49,019,000.00 
SPREE Aen rere ee eae 21,821,000.00 33,716,000.00 11,895,000.00 
BN a ask be ea 13,202,000.00 26,950,000.00 13,748,000.00 


$234,140,000.00 $548,215,000.00 $314,075,000.00 


Oklahoma leads the entire United States in the average yield per acre last year of all 
crops combined and duly weighed, compared with their yields for recent years, with a 
percentage of 138.7. Texas is second with 124.2%, Nebraska third with 114.5%, and 
Kansas fourth with a percentage of 110.8%. 


Such agricultural prosperity reflects handsomely the stability and superior value of 
Oklahoma Farm Mortgages. 





During times of declining prices for speculative securities it must be very gratifying 
to know that your surplus is invested in sound and seascned investments. 


Our Oklahoma Farm Mortgages have stood the test of time until at present the 
demand generally exceeds the supply. 


If you have funds to invest we will be glad to submit some of our carefully selected 
offerings for your consideration. 





THE F. B. COLLINS INVESTMENT COMPANY 


OKLAHOMA CITY 





OKLAHOMA 
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Agency Wants 





Prominent Agents and Brokers 








WANTED 
Accident and Health Underwriter 


Underwriter experienced in examining and selecting risks, corresponding with agents, 

supervising clerical assistants, directing and contro!ling detail work, wanted as assistant 
to head of department of company writing high class commercial business. Good 
opportunity for right man. Please state age, experience, past and present connec- 
tions and salary expected. Communications considered confidential. Address 
“Underwriter,’’ Care of SPECTATOR. 


LEON IRWIN & CO., Inc, New Orleans, La. 
REPRESENTING 


American Eagle National Union 


Maryland Casualt 
Automobile-Hartford Wasanalblasitord New York Plate Clan 
British-Amer. Assurance Philadelphia Underwriters Indemnity Company 
— Armen ” Stuyvesant of America 
nsurance Underwriters i 
BROKERS LINES SOLICITED “¥*0mebile Insurance 








Wanted position Casualty Special Agency or 
Pay Roll Auditor. Eighteen years’ experience. 
Any territory. Address Auditor, care of 
, The Spectator. 





F. JANSSENS 


- Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 














Stock Salesmen Wanted 


If you are a high-class: experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock selling rapidly. | Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg,, New Orleans, La. 





GOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 





NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 























HELP WANTED—MALE 


SALESMEN—two energetic live-wire compensation 
and liability salesmen (mutual experience preferred). 
Must be capable of opening up and managing new 
territory. State age, experience, yearly premium 
writings and salary expected. Replies confidential. 
Address: Liability c/o THE SPECTATOR. 

















Prominent Agents and Brokers 








J, Lb. MITCHELL 
Is prepared to successfully negotiate and finance the resinsurance or Cone 


solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangemente. 
All communications held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 








Medical Examiner 
R., D. MacKINNON, M. D. 


PRACTICE LIMITED TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 
PHILADELPHIA, PA. 











39 WALNUT ST., 








Actuarial 
FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
86 Nassau Street New York 


MILES M. DAWSON & SON. 











CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





N. 


4C 
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Actuarial 





Actuarial 











* H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1338 Association Bullding 





Telephone. Central 3462 CHICAGO 
DONALD F. CAMPBELL 

CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8Il-812-81I8 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





F M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burne & Spmaxman 


Certified Public Accountants THE BOURSE, PHILADELPHIA 


JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT:BLDG. ATLANTA, GA. 





7. C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Buildiny 
Complete Rate Books Formulated 





Philadelphia, Pa 





A, SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 


W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F.A. I. A. 


CONSULTING ACTUARY 
ROOM [303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 


GEORGE B. BUCK 


ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 





New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL 














Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Iuife, Mutual Life, New York Life, Metropolitan, 2tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Melidowie, Belfas 





Insurance Examiners and Adjusters 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Territ 
Compensation L R. L. N ASE el oe i 
anon Adjuster for Casualty Companies 7. 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 








Claims 
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‘“‘As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1918: 


NE a 65 snd 2G OE RG Ren CREE $18,362,862. 75 
RR i y'iix), ok wai Bitua tacks os 16,626,824 .78 
Capital and Surplus.........660055.. 1,736,037 . 97 
Insurance in Force...............¢. 149,170,320.00 
Payments to Policyholders.......... 2,376,218.75 
Total Payments to Policyholders since 
er rae 21,988,834 .83 


JOHN G. WALKER, President 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 

' regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 


WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





. J. C. O.MORE 


President WICHITA, KANSAS 


‘“‘Conservative but Aggressive”’ 




















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 

ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT _ DISABILITY 
Clause and DOUBLE INDEMNITY features and 


are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











BASIL S. WALSH. President 


JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treas. 


Independence Square 


P. J. CUNNINGHAM, Vice-Pres. 





Philadelphia, Pa. 














The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


I a GA oes RSE SEEK Ree see Rae seks dewese Es $39,874,289.3} 
errr TT ere TT eer errr eT 46,807,696.37 
og ETE E Ter TT Lee re eT TTT TT TTT TCT J,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1939.......... 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 
A New Book By William Alexander ; ‘ 


To be oe in February 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
aS a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 





HOW TO SELL INSURANCE 
As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 





HOW TO SELL INSURANCE 






Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


_His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as / 



















HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 


















.This new book, handsomely printed and substantially bound in cloth, will be of the Ma 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. 135 Willia 

RG m St. 
Price, $1.75 per copy. Ss, NEW YORK 

Orders for How To SELL INSURANCE will be filled when published according Please send me 

to the priority of their receipt. Liberal discounts in quantities. + see. - Copies of 
HOW TO SELL 
_ PUBLISHED BY INSURANCE 






for which I agree to pay 
$1.75 per copy 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 
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BALANCE SHEET OF 


CALIFORNIA STATE LIFE INSURANCE COMPANY 


DECEMBER 31, 1919 


ASSETS . LIABILITIES 
| Ee TEE E RT eT TT ORT $ 26,016.39 pe ee ee gee tte eee e eee eee eens . $2,417,728.26 
‘irst Mortgage Loans (sec 4 > as orth ey Claims Reported, proofs not received .......e..eeeeeees 21,663.52 
eiasacl fortgage Loans (secured by Real Estate worth over eee Sisuaks a Potcniaies be ts neue ab tele and 
sins ace a ala pha tink MMII IEE 5 ice a 5k = hina iss Keune 4 272,980.58 
eS Ee eens ens na eee et Ter a 161.00 Premiums and Interest paid in advance, credit balances due 
Policy Loans and Lien Notes within policy reserve....... 311,941.83 agents and accounts accrued .......seeeeeeeeeeeee 24,995.52 
Wi atee aaa 5 Maas: iene te 210,105.24 Reserve for Taxes payable in 1020 «.....c.scece cesses 24,529.68 
Liberty Bonds an¢ AE ONAN EE TO MBMEDB 6 25:0 9 5 6r9 Se idiig ts ns piu dmasesas Survivorship Investment Funds, Reinsurance premiums ac- 
Cash in Banks and Certificates of Deposit............... 216,125.19 crued and other Mabilition........ <cso<cccscsccoecccece 42,398.86 
Piperost Wak MU AGerbed 6 s.6.5:6-0.04.s siete s0e.0-0 s s13o-000 9:8 57,443.28 Contingency aaah ca setts eee 40,000.00 
Uncollected Premiums (covered by policy reserve)....... 121,715.05 to eaee Gea sscioir ees cae Ia erg 
= POH G0 ee IES na 5 5s eatin 0 WS wid ces eS Saaw el 663,181.19 
pak AIET BGDES | ao 56) 5 cevisse: 6 ieis-ses- owe ease b5¥ ain A $3,507,477.61 $3,507,477.61 
GAINS IN 1919 ; ; 
Anonte “Movember O10 BOI. oi os cs osteo asld os oa AUe $ 3,507,477.61 Growth of the Company During Past. Five Years 
Rambis Dee BE, Dea ag 0.066.066 60 59 565 SO REDE 2,924,006.98 
ee eS Assets Insurance in Force 
ORR EO ook nes biaciena ac harihenateweeseeee eke nee $ 583,470.63 
Insurance in Force December 31, 1919................ $30,329,945.00 $1,445,684 1915 $15,349,747 
Ss in For Decemb RE Be iii: 06506: 5rd dns aw 25,603,497.00 
Insurance in Force December aeee $2,069,735 1916 $22,838,574 
I RON AN snk. .68:8's Si DG EEA Ae Deo Sib a Bawaeem $ 4,726,448.00 1 
imausance written im FOES... cc cccvesceeckes enka es wen $ 8,239,427.00 $2,442,88 1917 $25,221,480 
Insurance’ written in 10US.... 2. s0sc dees sass seevee nea 5,188,794.00 $2,924,006 1918 $25,603,497 
a, CT Ee ne PRET $ 3,050,633.00 3,507,477 1919 
Gain in surplus during 1919...............c0cceee eee $ 64,535.14 $ . , 1 $30,329,945 
SACRAMENTO 
OFFICERS 
MARSHALL DIGGS, President 
oS RE. icv aleiotuescunesnee Vice-President and General Manager 
ELD NV. MERON ctnie dels nae saad 4 ea weebiolememeles eGo Vice-President BOBERT T. McKISICK 05 vices cee ces scisiectcsvecseses General Counsel 
oe PS Vice-President and Medical Director eee, EN oo a ow aca aca w leno 000194 00S 16 a Wee Slee Actuary 
RL 5 CC) 7. ERR gene ee UN Secretary and Treasurer ered ee Us sfc a oc wires sare wial 6 el eta s Wa sreia’a-sieie siete le Assistant Secretary 














“Every Man has an Insurability.”’ 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


of El Paso, Texas 
takes this method of advising the Insurance Fraternity and the Insuring Public that its experience during the trial period during 


which it has been writing 
SUB-STANDARD LIFE INSURANCE 


has been satisfactory from every standpoint and that its plans are no longer experimental. We therefore take pleasure in announcing 
that we will continue, as a definite policy, to offer every man life insurance service at a rate commensurate with the risk the Company 


assumes, 
FROM MAINE TOTCALIFORNIA 


the sub-standard idea has taken hold. Some of the leading insurance writers of the country have endorsed our plans and asked for 
contracts with us. We are making such contracts, in states where we are licensed, for sub-standard business only, so as not to 
conflict with any other Company’s organized business, but, in fact, to lend their’'General Agents greater opportunities by providing 


them with a way to 
FULLER SERVICE TO THE PUBLIC 

We wish to thank the several Company Officers who have promised, and given, us their co-operation in our new work. We are hopeful 
of building up the greatest sub-standard life insurance company in America—but by square-deal methods. We had rather never write 
a policy than forfeit the confidence of our confreres in the 

GREAT BUSINESS OF LIFE INSURANCE 
We expect by the end of this year to have extended our service to many other states; we are shaping our plans to do so at this time, 
We are now licensed in 

TEXAS, ARIZONA, NEW MEXICO, ARKANSAS 

In those states we offer highest insurance service 

BOTH STANDARD AND SUB-STANDARD 
and excellent contracts for able and ambitious insurance men. 
We wish every American life insurance company and each of their Agents A MOST PROSPEROUS 1920. 

Yours sincerely, 


A. H. RODES, President 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


‘‘The Company in an Empire all its own.” 
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THE UNITED STATES 
LIFE INSURANCE 
COMPANY 


in the City of New York. 


Organized 1850. Non-Participating Policies only. 
Over Forty-Five Million Dollars Paid to Policyholders. 


John P. Munn, M. D., President 


Good territory open for high class, personal pro- 
ducers, under direct contracts with the Company. 
Address Home Office, 277 Broadway, New York City. 


Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All ans-“ers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 




















‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘“‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


Cotton States Life Insurance Co. 
Memphis, Tenn. 











ZURICH 


GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 


All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 























SAFETY for 
THE WIDOW’S MONEY 


Through The, 


e MONTHLY 
ss INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
_desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 











GENERAL OFFICES: 


2nd Floor Coal Exchange Wilkes=Barre, Pa. 
Live men want a live Company. 
Our Salesmen make money. 


Good contract for the right man. 


JOHN F. TUBBS, 


President 


H. B. WILSON, 


Secretary 


Write Us Today. 
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YOU LIVE WIRE AGENTS | | Dayton Mutual Fire Insurance Co. 
will find it profitable to investi- ‘ 
gate the up-to-the-minute sav- B —_— ee 
esciiniiiaiel Assets $102,806.64 
THE LINCOLN NATIONAL LIFE Conservative and Careful Management 
INSURANCE CO. AGENTS WANTED 
Lincoln Life Building Fort Wayne, Indiana Address Home Office. 
MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 
KANSAS CITY, MISSOURI Wanted by 
THE COMPANY, — Peittiadbaeenkccs: | SOUTHERN UNION 
THE MANAGEMENT. nis reece of long experience | Li fe Insurance Company 
THE TERRITORY. MISSOURI, (KANSAS, Z OKLAHOMA, | of 
——a a | WACO, TEXAS 
DANIEL BOONE; President | DANIEL BOONE, Jr.; Secretary | The Conservative Texas Company 
| 





1867 1920 
THE EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


ANNOUNCES $200,000,000.00 
OF INSURANCE IN FORCE 


Having Doubled in Size in 
Less Than Four Years. 





OF bes ates nen, 
JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 





Low Net Cost with Increased Service Including Double 
Indemnity and Total Disability Benefits. 
Assures Satisfied Policyholders. 


For Information Address: Home Office, Des Moines 


A progressive company with progress- 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 















































JEFFERSON STANDARD LIFE INSURANCE CO. 
HOME OFFICE, GREENSBORO, NORTH CAROLINA 
Assets Over $11,000,000.00 
Insurance in Force Over $118,000,000.00 
. ‘ 
Large Strong Progressive ‘ 
ATTRACTIVE POLICY CONTRACTS FINE TERRITORY , 
W. E. SMALL, President PETER EPES, Agency Manag~ ©. P. AMERINE. Secretary the 
Georgia Casualty Company 
Th 
“DIXIE AUTO POLICY” * 
The Last Word in Motor Insurance $2, 
Surplus and Reserves to Policyholders Over Two Million Dollars cee 
HOME OFFICE: MACON, GEBORGIA of 
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HUGH R. LOUDON, Manager. 
J. B. KREMER, Deputy Manager. 

R. H. WILLIAMS, Assistant Deputy Manager. 

T. A. WEED, Agency Superintendent. 
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KENTUCKY. 
te 


R. H. PURCELL, Manager. 
W. P. ROBERTSON, Assistant Manager. 









4 
“go. Wireyerrrs is 
o> IN 6 9 v 
ESTABLISHED 1836 SS ws ENTERED U.S 
SS3444235E bE ppb . S.1848 
The statement of the condition of the United States Branch on the ist of January, 1919, in accordance with the laws 


of the State of New York, is as follows: 


TNS Kit ent inndenuciaeninaniasaneiedeRainaiies etna ueee $17,083,985.30 
PII ost sus cenerenisneikwnsuauaiencd anes eaeeeeeeeions 12,203,190.21 





SURPLUS...... TE ET OD Te -+. $4,880,795.09 


As an illustration of the Company’s practice in maintaining its Assets in the United States in a year of excessive loss 
the following figures may interest policyholders : 


Year. Assets at January 1. Income. Expenditure. 

1906 (San Francisco Fire)...............0. .. $12,234,948 $8,144,207 $9,888,323 

OO siicserxs iwaews oT Terre Tre Tree voce TR shew een 
Thus showing Excess or EXPENDITURE Of............ (oven eee awe end cebmdtacinwwes ghasnens $1,744,116 
And IncrEASE oF Assets in the same time of...........eceeeccccececceee PereTeT Tr err IOI,O13 


Progress of the United States Branch: Net Premiums—1848, $4,519; 1858, $471,988; 1868, $1,739,620; 1878, 
$2,422,126; 1888, $3,928,010; 1898, $4,979,422; 1908, $7,427,618; 1917, $10,258,137; 1918, $11,618,840.85. 


Losses—The amount paid in satisfaction of fire losses in the United States to the beginning of the present year ex- 
ceeds $160,000,000. This large sum, in conjunction with the growth of the Company’s business, evinces the confidence 
of the public and the faithfulness with which the Company’s losses are adjusted and settled. 
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Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


_— 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZrasMtarZs wpaproZwze 
rPreAadrnWdnwymy 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 

















“The Oldest Company in America” 


Issued its first Policy in 1843 


Three ieadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘‘contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 


‘*‘Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 




















Great Republ ic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


7 Address: W. H. SAVAGE, Agency Supt. 
WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 








thing which no money could buy—an untarnished reputation. Sixty- |- 


eight years of square dealing have gone into the making of that name. 
Is it strange that it means so much to the representatives of the Com. 


? 
aie Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts. 
Incorporated 1851. 


UBLICATIONS OF C. & E. LAYTON. 


ee The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 
SEND TEN CENT STAMP FOR CATALOGUE. 





THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORb 

















PUBLIC LIFE INSURANCE 60. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 








36 











ga 














February 26, 1920 THE SPECTATOR 














PENINSULAR FIRE INSURANCE COMPANY 


OF AMERICA 
GRAND RAPIDS, MICHIGAN 
Capital $1,000,000.00 
Now Ready For Business 


FIRE MARINE AUTOMOBILE TORNADO HAIL 


Farm Property—Hail & Tornado on Farm Crops 
Local Agents wanted who will canvass for Hail Insurance 
A first-class schedule man wanted for special agent for Indiana 


J. FLOYD IRISH COLON C. LILLIE 
Sec’y & Managing Underwriter President 





























THE RIGHTS OF THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 


Rights and duties are personal. Pleasure and pain are personal. The combined rights of individuals make up the rights of nations, and the 
“rights” of nations sometimes clash. It was for the protection of these individual rights that Americans entered the war; it was to defend these 
rights that we raised vast armies, disciplined and equipped them, and sent them overseas to fight. It was for individual rights that our men fought 
so heroically. Their victory is a victory for individual rights. 

Laws and Courts and treaties and bailiffs and armies are properly the safeguards of individual] and national rights. The first law of mankind 
was club-law,—the law of the strongest—the law of the jungle. The ultimate law,—the law toward which Democracies are struggling,—will be the 
law which gives every individual his rights, harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born with certain inalienable rights which are protected and restrained by laws which men them- 
selves more or less directly make and execute. 

Laws are not rights; they should define rights and be their safeguard. - 

Apply this reasoning to life insurance and see how reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while making the home, loses the opportunity to earn an independent income, has the right to some 
sort of protection against the risk of her husband’s death. Children have a right to be well brought up and well educated. These rights should be 
safeguarded as against the death or total disability of the husband and father. In most cases there is no safeguard except Life Insurance. 

The rights of the individuals,—husband, wife and children,—are written in the policy, and are further safeguarded by the accumulations of the 
insuring company and by the laws under which it operates. You can’t live real democracy without insuring your life. 

The New York Life Insurance Company issues a Policy insuring against the risk of death or total disability. Behind each Policy is seventy- 
four years of experience, abundant resources, and the supervision of laws that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President 346 BROADWAY, N. Y. 
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ANOTHER WORLD RECORD TOPPLED OVER! | || American National Insurance Co. 


Comparisons of the recent an- | | 
nual statements of the various old | | 
line companies enable the Inter- 


OF GALVESTON, TEXAS 





national Life of St. Louis to draw Ordinary 
attention to another world record 

smashed. At nine years of age it and 

had outstripped all other com- F 
panies for growth. Now at the | | Industrial 
end of a one bay admitted J | 

assets, as 0 ecember 3lst, 1918, | | 

of $11,593,728.40 and insurance {THE GIANT 


in force of $77,042,499.90 it has 
achieved two things: | 

1. The International Life has | | 
accumulated more admitted as- | | 
sets in the first ten years than any J | 
other old line life insurance com- 


OF THE SOUTH 


A record of steady 
growth, Conserva- 





any. tive Management 
" 2. The International Life has | | d 
Home Office accumulated more outstanding in- and Worth - while 
surance in the first ten years than any other old line life insurance Contracts. 
company but one— that is one of the older companies which, 
however, fell short by $4,000,000.00 of accumulating in the cor- Assetsnearly Seven 


responding period the assets of the St. Louis Company. 

Agents! Do you want to grow with a company that has made J | 
a world record—a sound company headed right now rapidly for 
the $100,000,000.00 goal? Send an inquiry with full particulars 


Million. Insurance 
in force about 
Ninety Million. 








about yourself to the Home Office Building 
INTERNATIONAL LIFE OF ST. LOUIS || ]“"‘breccenc” = "Wepre “Gc, SHAW 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
— for Unearned Prenuums 
Other Liabilities 
I ca Cacia culled aodarn Gucimaneeen ae cman $250,000.00 
Net Surplus 956,350,28 


1,206, 850. 28 


$996,557.81 


Surplus | to Policyholders 


| Phat Total Assets.............. $2,445, 889,22 
W. H. McCARTHY, Secretary 


A er INSTITUTION 


Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


f the Old Line. Surrender Values, and Special 
The prints Aen Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
Reauired by the laws of the United States to maintain the legal reserve on every policy. 





WM. H. PALMER, President 





National Giberty 
SJusurance Company of Amertea 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 
$1,€00,002.C0 
10,004,667.50 
Liabilities 6,214,228.11 
Net Surplus kA :2,790, 489.39 
Surplus for Policyholders 3,790, 439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 














THE PEOPLES LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 

We have discontinued writing Industrial Busi- 

ness. Now converting 12,000 policies from 


Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 








OF NEBRASKA 
209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


W. E. McCANDLESS, Vice=Pres. 
Manager of Agents 


E. M. SEARLE, Jr., Pres. 








FOR FOLDER. 
SHOWING ELABORATE DISPLAY 








The Company that 


LEADS THEM ALL IN KANSAS 





Has the largest volume of business in force ever placed 
upon the books of any Kansas Company 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 











RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 
- + - $2,462, 182.24 
1,645,684.41 


$816,497.83 
I Manager. 





IN KANSAS 


F. S, Jackson, Pres. F. P. Netzger, Sec. 
AMERICAN HOME LIFE INSURANCE CO., 
TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 











W.B. MEIKLE, President and G 
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A RECORD OF SUCCESS 


If you desire to know more about the most progressive Ccm- 
pany in the Business, writing the usual as well as special forms 
of personal disability insurance, write for Booklet entitled, 

“A RECORD OF SUCCESS.” It will interest you. 


Address: 
Home Office, 


INTER-OCEAN CASUALTY CO. 
Cincinnati, Ohio. 


J. W. Scherr, President, W. G. Alpaugh, Secretary. 
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LIFE INSURANCE Co. 
> CONTRACT 
| GOOD TERRITORY! 
: COMPANY] 
FOR GOOD MEN : 


CBRobins, Pres. CR Svaboda, Secy 


|HOME OFFICE : CEDAR RAPIDS. lowa ff 





The Fraternal Protective Association 


12=20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 
Wanted A State Manager for Michigan 
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Merchants Life Insurance: Co. 


Des Moines, Iowa 


Agency opportunities in nineteen 
states 


wM, A. WATTS, President 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTp. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPaay 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, @AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


Ualited States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.Y. State, 56 Maiden Lane, N.Y. 
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THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 














THE LEADING FIRE COMPANY 
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CONFOUND THAT 
LIFE INSURANCE 
COMPANY - IM 
BEATEN OUT OF 
ANOTHER. f 
FORECLOSURE , 
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INSURANCE IN FORCE - OVER $40,000.000.0% 


YOU ARE WORKING FOR COMMISSIONS _ SELL POLICIES PROVIDING REAL PROTECTICN 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory in Florida—address, W. E. HAND, General Agent, Lakeland, Fla. 


For territory in other states, address 


Indianapolis 


Reserve Loan Life Insurance Company “"Sndidna 
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